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$8,300,000,000 New Life Insurance 


Business in Force in United States Last Year Nearly 
$400 Per Capita 


IFE insurance companies in the United 
States during 1920 wrote about $8,- 
300,000,000 worth of net new insur- 
ance. This vast sum including as it 
does ordinary, group and industrial 
business, represents a net increase in 
new issues amounting to about ten 

per cent, for during 1919 the net new issues amounted 

to a trifle over $7,800,000,000. On December 31, 

1919, there was over $34,500,000,000 of life insurance 

in force in American companies. It is estimated from 

returns made by the various life insurance companies 
to THE SpEcTATOR that on December 31, 1920, the 
various old line life insurance companies had nearly 
$40,000,000,000 of insurance outstanding upon their 
books. It is almost impossible to gage the amplitude 
of this vast business when spoken of in the gigantic 
totals required to properly present its summation. It 
is, however, easy to comprehend the high esteem in 
Which life insurance is held by Americans when it 
is pointed out that if the insurance in force at the be- 
ginning of this year was equally apportioned among 
the population of this country, every man, woman and 
child would be insured in old line companies to the 
extent of about $400. But a half century ago, this 
outstanding fact would have far exceeded the fondest 





dreams and hopes of the most optimistic of the 
pioneers of the life insurance business, then fighting 
to establish the fact that life insurance, far from be- 
ing a gamble, inimical to the moral and ethical in- 
fluences, was, in reality, as it is recognized to-day, the 
bulwark of American home life. The assets of the 
life insurance companies in the United States now 
amount to over $7,000,000,000. This is around three 
per cent of the entire national wealth of the United 
States. As, however, this enormous wealth is liquid 
and convertible, its economic force when taken in its 
entirety is as great, if not greater, than that of any 
other business in the country. 

The transactions of the ten companies shown on 
the page following represent over seventy per cent of 
all the business of companies operating in the United 
States, showing total admitted assets of $5,184,186,- 
589. During the year just past they received over 
$943,000,000 in premiums, and paid out over $240,- 
000,000 in death claims ; their total payments to policy- 
holders amounted to nearly $548,000,000. In 1920 
they wrote over 8,000,000 policies aggregating nearly 
$6,000,000,000 of new insurance. Of this amount, 
2,000,000 policies aggregating $4,250,000,000 was 
ordinary insurance; 6,340,000 policies aggregating 


(Continued on page 11) 
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COMPARATIVE STATEMENT EXHIBIT OF TEN LARGEST LIFE INSURANCE COMPANIES 
An Analysis of the Annual Reports for 1920 


The following valuable tabulation has been compiled from the annual statements of the ten largest life insurance companies of the United States, each having more than $1,150,000,000 in force, as filed with 
the New York Insurance Department for the year ending Dec. 31, 1920: 




















































































































































































































Aetna, Equitable, | Mutual | Mutual Life New York | Northwestern Travelers Industrial Companies 
Hartford NewYork | Benefit | of New York Liie utual 
| | John Metropolitan Prudential 
| | Hance ock Life 
| 
Admitted Assets 
Real estate. .......-2+.sc000- 1,391,690 12,631,544 2,697,134 11,706,468 8,407,481 3,871,857; | 6,127,362 3,891,400 28,560,590 17,405,928 
Mortgage loans..........---+- 66,031,578 126,716,995 113,687 950 104,367,541 164,796,226 212,542,120 48,276,726 111,058,465 357,703,046 198,508,262 
ee. eee ee 46,871,491 369,197,579 99,887,935 {443,836,213 602,665,509 172,285,180 EL Ceres Ty eee 1,032,000 
Stocks owned............+0++ 8,605,845] ........... 17'250| | 305,736 426,976 1,982,247} | 70,395,425] 483,912,728] 388,699,994 
Collateral loans............+.- 564,739 4,161,029 BB2T000)  serscessiccsss BOD) csscseeesentl: seaecneaere SITAG, occ ccencees 4,478,149 
Premium notes and loans to : 
policy’ BND 5 cass asns once: 13,681,520 90,370,812 47,695,173 87,411,119 147,500,434 66,264,740 16,668,699 15,679,627 61,723,752 46,160,259 
Cash in offices and banks, etc... 3,485,357 if 694,883 2,047,324 9,790,186 10,624,203 3,340,608 4,149,025 906,449 10,721,503 9,204,494 
Deferred and unpaid premiums. 3,040,798 8,464,577 4,610,878 5,671,240 13,711,710 6,832,765 4,580,827 4,886,952 23,416,731 11,658,762 
Accrued interest and rents..... 3,710,076 7,904,318 5,171,800} 8,277,414 12,087,598 7,189,116 2,047, .76 4,483,449 14, 874, 737 9,179,455 
| 
Total admitted assets. .... 1147,383,094 627,141,737 280,642,444} 671,000,181 966,664,397 472,693,362 1139,789,501 211,631,483 980,913,087 686,327,303 
Book value over market value.| . ............ ee? PRUSROO | cseticostoeeasn OREO Sate cunsitvces 259,739 MMOMIG|Y ohne cece 
Assets not admitted .......... | 391,211 3,297, 846} 1,293,831 2,194,409 5,117,895 2,289,316 683,247 1,789,218 4,287,056 6,822,031 
Liabilities : Se 
POR TOUEVC...00<0260200005 125,394,290 513,893,100 | 248,623,399 561,969,485 759,017,764 417,832,680 129,374,079 190,064,611 917,915,780 619,877,217 
Reserve on supplementary con- 
Res ca sims ¢aeae > ore < 1,367,034 5,648,019 5,976,537 4,476,247 7,626,943 9,773,932 5,882,597 573,980 1,740,419 3,329,043 
BAY ABIDE, oo 5 nico 3 sto 20 010s 1,322,274 5,948,690 1,130,062 6,996,157 10,119,487 1,616,979 536,637 674,260 3,441,521 2,828,306 : 
Dividends apportioned for 1921 1,905,539 18,790,678 9,665,385 26,183,937 37,446,654 18,266,525 106,994 3,200,000 10,819,369 12,124,814 ( 
Set apart provis. or otherwise : | 
for deferred divs............ 545,527 46,882,132) 142,755,420 39,720,257 76,176,646 648,122 444,670 179,649 1,569,096 5,209,277 : 
Unassigned funds............. 13,755,325 22,428,132) | .......... 23,058,543 150,102,394 20,754,409 1,770,327 10,113,291 33,447,853 130,900,911 ‘ 
Unpaid dividends, dividends to ERTS | ; ” : 
accumulate é& other liabilities| 3,093,105 13,550,986 2,491,641} 8,595,555 26,174,509 3,800,715 1,674,197 6,825,692 11,979,055 12,057,735 7 
Income ee ! 
Premiums on new policies... . . 7,042,308 17,619,296 6,971,642 14,645,754 26,039,700 11,062,227 10,170,440 5,223,817 27,249,575 13,932,747 
Renewal premiums...........- 19,486,823 64,825,462 29,408, "795| 58,028,396 101,114,540 47,657,090 24,370,493 140,495,005 1188,163,722 2153,449,599 
Dividends applied to pur hase i ae | REN Ay tan 
purchase paid-up insurance. 37,436 1,654,308 716,756} 3,406,620 3,056,882 2,335,655 27,912 122,463 122,453 214,197 d 
Dividends applied to pay re- yee: | ve as me 
newal premiums............ 985,472 4,865,423 6,835,236 7,205,048 8,797,818 11,717,113 38,783 1,994,133 903,113 749,629 f 
Surrender values applied to pay a Ae | Bx 
renewal premiums.......... 1,070 61,252} 17,425 513,716 73 ra ee 1,905 22 Pi | | ee er t 
Surrender values applied to | 
purchase paid-up insurance.. 349,475)... eee eee | sa lzs ature OM) ip csisleee ebetete casted lw ews ore eesigl | le uvetveianetecesererace 2,115 5008 | |r || mane epee ae t 
BNE. os hase cc ursoaw~ x 795,373| 4,505,943} 88,084 1,712,372 707,643 191,264 MOOISOR| cece noes 317,624 238,043 
Premiums for disability and ¥ | Sat, Pp 
double indemnity........... 661,701 1,823,102} ss, 1,313,559 3,150,871 49,726 747,555 108,066 1,037,998 530,386 
Sree nace ee (PR e 
Total premiums. ......... 29,359,658 95,354,786 44,037,938| 86,825,465 143 162,720 73,013,095 36,110,071 48,266,139 217,820,984 169,114,601 z 
Reserves on supplementary con- ; S| 1] 
SEE voce peksoss54%0: 166,699 2,412 431 1,503,148 612,337 1,434,723] 87,499 819,916 82,816 606,180 1,152,251 
Interest on mortgages......... | 3,049,869 5,098,862 5,039,294 5,100,072 8,391,481 10,450,336 2,355,442 5,410,754 15,903,906 7,479,557 tl 
Interest on bonds and ogg 2,412,168 16,485,456 4,304,257 19,645,619 26,363,074 7,286,439 2,482,923 2,940,189 21,360,035 17,384,933 
Interest on other securities... 992,749 5,242,174 2,842,115 4,934,101 8,380,478 3,640,717 889,364 776,475 3,149,356 2,713,801 b 
NE a Senn eepnsneess yes 4's 103,132 1,395,734 135 1835 1,252,140 1,041,311 377,112 476,157 18,938 2,950,347 1,496,539 
si pee — e 
Total interest receipts. .. . . 6,557,917 — 12; 321,501 501 30,931,931 44,335,004 21,754,604 6,153, a 9,146,356 43,363,644 29, 074, 830 
All other income. ............ 265,336 87,72 10,931 6,811,065 3,661,448 158,769 13,3 141,468 290,462 7,925 By 
Total inoome.......00+.: 36,349,610 130,096, 361 57,873 518 125,180,798 192,593,895 96,601,522 43,097, 098 57,636,779 262,268, 794 199, 350" 607 \ 
Disbursements ” ae f 
Death losses paid............. 9,251,550 27,435,292 10,999,385 30,397,483 35,036,558 18,763,858 9,438,433 11,842,697 48,272,377 38,764,686 
Matured endowments. ........ 4°759,167 15,263,522 760,569 8,789,260 23,843,933 8,277,829 1,964,626 763,867 16,994,179 5,934,557 SI 
EEOC TIT | 293,986 1,712 1463) 136,524! 2,644,772 1,400,300 290,093 $20,122 197 472,701 284,858 ; 
Surrender values’. . 2,772,804 11,184,420 4,122.8 35 | 23,457,969 22,032,112 7,195,761 1,262,024 3,512,014 8,804,105 5,954,541 It 
eS ee ee | 1,692,958 16,840,620 8, 397, 170) 21,976,566 31,981,555 16,182,033 970,439 2,422,689 6,498,543 12, "424 406 
Disability and double indemnity} 143,719 247,233 Jos ie 257,110 555,139 2,132 89,043 4,436 215,489 f ; 
Total to policyholders. .... | 18,914,184 72,683,550} anaes 87,523,160 114,849,597 50,671,706 13,180,790 18,545,900 81,257,394 63,677,696 it 
Paid on supplementary contracts| 126,534 2,276, 861) 1,504,658! 2,872 1,283,365 1,075,504 796,582 95,678 448,919 977,730 
—- and agency ex- ; a ag 
| pee eos 4,642,546 13,792,821) 5,384,331] 13 407,799 21,278,223 9,484,932 7,447,136 10,427,547] 45,147,016 32,525,259 
Suileabomeions fees and in-| ae ay naw SC 
spection of risks.......... 279,234 838,464) 323,224] 86,689 1,085,763 484,982 551,232 689,551 2,530,389 1,258,202 i 
Salaries of officers and home ies | ae 10 
ie employees.......... 911,300 2,855,376) 890,155} 2,439,705 3,406,596 1,334,886 1,389,379 1,875,890 8,222,083 5,544,133 
cu mcnta sheet sv saneos 151,884 781,281 71, 044! 574,000 676,872 ’270, 435 565,635 234, 447 2,034,762 1,411,981 be 
Advaiising Sphere eG os va-oo 5 25,762 60,737) 19 ,468| 67,181 69,838 7,628 34,014 148, 106 7,289 82,191 
Other management expenses. . . 721,420 1,837,599 545,574) 1,352,013 1,801,246 695,978 890,079 1128, 517 4,168,648 2,439,752 Ww 
Total management espenses 6,732,146 20,166,278 7,233,796 18,657,387 28,318,538 12,281,841 10,877,475 14,505,058 62,190,187 43,261,518 m 
te rea cesx seeks + 969,213 2,611,277 1,131,855 2,707,281 4,132,974 141,083 1,097,315 842/571 4462874 4,065,122 i 
Repairs and expenses on real ee 1t1 
NEESER err 110,081 1,249,583 62,555 470,101 394,796 198,876 173,897 1,008 1,315,781 687,869 
DN Sccikakuchedtssesboxs 2735,535 ROMER, cS hae 4,842,124 866,864 128,129 56,141 30,258 23,229,720 364,441 a 
Sere | 1,814,829 3,948,589 1,194,410 8,019,506 5,394,634 15,641,943 1,327,353 873,837 9,008,375 5,117,482 Wi 
Total disbursements.......... 27,587,693 99,075,278 36,349,347 115,042,925 149,846,134 66,313,649 26,182,200 34,020,473 152,904,875 113 034,376 
ee NE EE 8,761,917 31,021,083 21,524,171 7,137,873 42,747,761 30,287,873 16,914,898 23,616,306 109,363,919 86,325,231 ev 
Policy Exhibit x £ at 
New insurance written , Policies 45,427 139,061 54,729 121,950 241,486 86,455 90,161 112,733 703,087 351,454 
{ 474,650 2,612,020 2,271,815 an 
paid-for basis. Amt. 304,191,713 529,559,921 221,624,940 409,244,872 693,979,400 354,316,180 450,761,089 166,476,652 916, 214,178 475,097,470 
Insurance revived and increased 96,942,612 453,324,236 430,497,680 ac 
PMc ass kaesesacunescosw< 28,225,699 32,787,07¢ 1,468,686 12,161,577 12,827,123 6,254,853 38,774,938 2,471,852 75,252,820 30,924,241 
14,590,122| 117,607,606 79,680,819 qu 
Total new issues.............. 332,417,412} 562,347,000 293,093,626,  421,406,449/ -706,806,523| 360,571,033] 489,536,027| 168,948,504,  9927466,998| 506,021,811 
| 111,532,734] 570,931,842| 510,178,499 H. 
Insurance terminated , Policies 20,187 57,707) 16,097 18,018 98,383 27,285 18,303 29, 899 230,841 119,514 
{ 294,113 1,739,177 1,080,735 ag 
Amount 69,504,381] . 176,725,960| 45,185,310} 152,604,685] 297,427,853 80,133,083 68,034,937 42,684,532| 956,477,349] 152,507,474 5 
| 60,935,898 269,561,411 198,678,894 ea 
Insurance in force, Policies 3267,877 °843,198) 456 ,044 929,511 1,605,035 729,715 2361,492 521,286 3,018,589 8,799,959 
3,472,965 20,881,408 118,662,140 all 
paid-for basis L Amount} #1,155,589,341] 22,656,524,971] —1,311,052,551) 2,357 973,121] _3,537,298,756) —2,196,673,032| °1,576,338,993 766,995,993] 93,500,348,396| 12, 01,119,643 
642,671,402] 2'879,664,118| ,794,90,211 pli 
Net gain in amount in force... 262,913,033 385,621,040) 177,908,316 268,801,764) 409,378,670 280,437,950 422,115,258 126,263,972] "734,989,643 353 514,337 
| | | 50,596,836 301,370,431 3il "499, 605 pr. 
7 | esi 
Aetna.—!Exclusive of $30,119,271 assets accident branch. Incleding. $500, 000 dividends to stockholders. _*Including 1,301 policies for $353,464,065 of group insurance. Equitable. — Including 
$7,000 dividends to stockholders. Including 1,079 policies for $398,511,146 of group insurance. Mutual Benefit.—!Divided as follows: suspended mortality $6,259,792, dividend equalization $91,713; security 
fluctuation and depreciation $6,403,915. New York Life — Including security fluctuation and general contingency fund $47,262,457 annual dividend equalization fund $1,969,937 and future expense reserve 
$870,000 Includes $1,082,319 for Nylic Travelers — Excluding $55,956,634 assets (including $6,000, 000 capital) accident branch. Including 1852 policies for $433,645,422 of group insurance. John : 
Hancock.— Including industrial premiums. Metropolitan Life. —Uncluding $106,918,703 industrial premiums. Includes $3,212,668 for health and welfare work. Includes 1179 policies for $280,014, 613 : 





of group insurance. Prudential.—‘Including $2,000,000 of which $1,889,738 is held by trustees. *Including $99,575,000 of industrial premiums. # Includes 301 policies for $45,711,457 of group insu ance. 
+ In each of the groups of two lines under 4, the first represents ordinary business and the second industrial business.. 
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HOMICIDE DATA 

LETTER was recently received by 

the publishers of THE SpeEcrAToR 
from a United States Senator, who stated 
that he had, on several occasions, used 
the records concerning homicides pre- 
pared by Dr. Frederick L. Hoffman 
especially for THE Spectator, and ask- 
ing for a copy of the latest tabulation on 
that subject. The data referred to have 
been and are being used in behalf of an 
effort to bring about a nation-wide 
adoption of the Sullivan Law of New 
York. Mr. Taft has also read this in- 
formation. Dr. Hoffman is rendering 
substantial service to the public on mak- 
ing this information available through 
Tue Specrator, from year to year, and 
in helping to arouse public opinion 
against the frequency of homicides. With 
some ten thousand lives -lost annually 
in this country by homicide—the rate 
being as high as in any country in the 
world—it is manifest that something 
more should be done by public author- 
ities than has been done to prevent such 
a waste of human life. As Dr. Hoffman 
well says: ‘“There is no justification what- 
ever for the reckless possession of fire- 
arms, the reckless sale of ammunition 
and the numerous deaths from alleged 
accidents, frequently involving a serious 
question of possible homicide.” Dr. 
Hoffman believes that a large percent- 
age of homicides is due principally to the 
ease with which murderous weapons of 
all kinds, including poison, can be ap- 
plied with disastrous effects, and the 
practical certainty that the murderer will 
escape, and urges a Federal investiga- 


tion, perhaps through the Census Bureau, 
on the subject of homicides and the 
punishment of those who are guilty of 
their commission. 





EXCLUSIVE MEDICAL SELECTION 

RECENT issue of an insurance 
A journal commented upon the attitude 
of the Northwestern Mutual Life Insur- 
ance Company toward exclusive medical 
selection, especially as applied to its ex- 
pansion of new business. The long rec- 
ord of service by the company in question 
eminently justifies the continuance of a 
policy which has been consistently fol- 
lowed from the inception of the com- 
pany more than a half century ago. In 
our complex civilization there are manv 
men lives are better conducted 
than others, whose personal hygienic 
habits produced better physical 
specimens than others, who have volun- 


whose 
have 


tarily elected to dwell in areas in which 
sanitary science has reduced the oppor- 
tunities for virulent disease more or less 
epidemic in character to thrive. Surely 
to these men an opportunity to band to- 
gether for mutual insurance protection 
should properly be given with assurance 
that only those measuring up to. the 
standards already established would be 
given the same kind of protection. The 
cost of this protection is then spread 
equitably among those whose physical 
standards are largely the result of per- 
sonal conduct. 

The Northwestern Mutual Life In- 
surance Company does perform this val- 
uable social service, offering as it does 
the maximum benefits to those who de- 
serve it. For some years past the com- 
pany has declined brokerage business for 
the very piain reason that there is less 
opportunity to guard against the flood 
of undesirable risks which might other- 
wise be presented. Even by following 
this policy the company has written a 
tremendous volume of new business each 
year and has maintained low mortality, 
lapse and expense rates. 

It is indeed an ideal desideratum that 
all people should have an opportunity to 
secure protection in any one company, 
at a price. There is some danger, how- 
ever, in extending this theory too far, 
allowing policyholders to fall into a 
passive state of mind exercising little 
care or judgment in their habits of life, 
knowing full well that their families 


° 


would have a claim on the company in 
case of death from any cause. Selection 
is the foundation of success or failure 
in life insurance, in any institution of 
democratic nature. Citizenship in the 
United States is based on certain stand- 
ards up to which every individual must 
measure, failing therein resulting either 
in denial or revocation of citizenship. 
So in life insurance company manage- 
ment the rights of the majority of policy- 
holders must be recognized and safe- 
guarded by selection on established stand- 
ards. What the policyholders of the 
Northwestern Mutual Life have collect- 
ively and individually gained ought not 
in any case be endangered by a lower- 
ing of standards of admission to mem- 
bership, and a change of that kind could 
in no wise benefit the now uninsurable 
risks, as viewed by the company, but 
would impair the benefits of those already 
insured. The problem of extending the 
benefits of insurance to every individual 
can never be solved by opening the door 
of admission to existing companies at 
the expense of the policyholders who 
have built the institutions to which they 
belong. Substandard risks are variables 
to be adjudged as substandard in ac- 
cordance with the underwriting lines laid 
down by each individual company. If 
this were not true there would never 
be any need for more than one life in- 
surance company, in which, it is safe to 
say, there would exist inequities as to 
classification of policyholders far greater 
and more numerous than is possible 
among the various classifications made 
independently by the management of 
some 290 separate companies. 

While the effort to make it possible 
to insure every life is commendable as 
an ideal, in practical underwriting it ap- 
pears that the best interests of insurance 
and of the public were served by a con- 
tinuance of the practice of independent 
selection and the right of each company 
to decline to insure individual risks for 
reasons sufficient to itself. It takes some- 
thing that the premium alone cannot buy 
to build the kind of an institution that 
will best endure. 





New York Agents to Meet in May 
The New York State: Association of In- 
surance Agents will hold its annual meeting 
from May 18-20 in the Hotel Onondaga at 
Syracuse, N. Y., according to a recent an- 
nouncement. 
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A TIME TESTED INVESTMENT SERVICE 


Collins Farm Mortgages have gained a reputation for quality and 
dependability that has never been questioned for 36 years. 


The great life insurance companies, conceded to be the most con- 
servative investors, are readily giving preference to them because they 
know that their surplus money is sown carefully in tested soil. 


Not in 50 years has money been so productive as now. 


During times of unrest and financial uncertainty, the conserva- 
tive investor avoids the speculative risk and places his money in 
dependable income producing securities. 


Our 7 per cent First Farm Mortgages will meet his most exacting 
requirements. 


They represent the choicest offerings obtainable in the rapidly 
developing Southwest where diversified crops preclude total loss. All 
our loans are made to farmers of superior thrift, character and experi- 
ence who can be depended on to meet their interest payments promptly. 


No investor in Collins securities has ever waited 24 hours for 
payment of principal or interest when due. 


Why Buy Worry when these securities offer absolute protection? 
Let us tell you all about them. 


Send for our booklets “Why Collins Farm Mortgages are Safe” 
-—“As Other See Us” and “8 per cent Collateral Trust Bonds.” 


THE F. B. COLLINS INVESTMENT COMPANY 


Members Farm Mortgage Bankers Association of America 


727 Monadnock Block, Chicago 


Home Office: Oklahoma City, Oklahoma 
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MEETING OF ADVERTISING MEN 


Company Advertising Representatives Dis- 
cuss at the Republican Club Matters 
Relating to Publicity 

The advertising managers of a number of 
insurance companies met informally several 
months ago and have since gathered occasion- 
ally in increasing numbers until at the meeting 
held at the Republican Club in New York last 
Thursday evening some thirty companies, fire, 
life and casualty were represented, 

These informal meetings have been held 
without as yet any organization having been 
formed, for the purpose of discussing various 
features relating to publicity and advertising, 
and to enable the advertising managers and 
publicity men of the various companies to ex- 
change ideas and information which might 
prove mutually helpful to the companies repre- 
sented. 

Among the topics discussed were house or- 
gans, general advertising mediums, the ad- 
vantages of publicity secured through standard 
magazines, calendars and advertising novelties, 
etc. The dissemination of propaganda in a 
co-operative way through insurance journals, 
house organs, etc., such as, for example, educa- 
tional matter tending to reduce the fire loss or 
to improve the public health, were considered ; 
other topics being the relative values of dif- 
ferent publications for reaching particular sec- 
tions of the country or special classes of 
readers, and the possible standardization of ad- 
vertising contract forms. 

The advertising managers constitute an in- 
telligent group, members of which are usually 
well informed as to the character, influence and 
circulation of the various insurance and other 
journals, and their requests for information as 
to circulation in the respective States are in- 
tended to furnish them with data which will 
enable them to make proper selection of adver- 
tising media when desiring to reach particular 
sections or classes of readers. It is their aim 
to improve the service they render their com- 
panies and produce the best possible adver- 
tising results for them. 

Just what such an organization of advertis- 
ing department men can hope to accomplish 
lies primarily on a judicious limitation of its 
activities to fundamentals, leaving their applica- 
tion to the individual judgment of each com- 
pany. Insurance advertising is a subject of 
vast ramifications, one in which the oppor- 
tunities for study and research are wide. For 
example there is the field of popular or secular 
advertising of insurance to the end that the 
way of the agent may be paved more easily, 
thereby reducing the cost of acquiring business 
by increasing the opportunities for each indi- 
vidual agent to do more business with reduced 
effort and less waste. The kind of copy that 
will best carry the message of insurance com- 
panies to the people they want to reach is an- 
other matter of study. There have been some 
experiments along this line by the Postal Life 
Insurance Company and by some of the mutual 
compensation and liability companies, but these 
have been weakened by their appeal to the 
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purse rather than the head. For several years 
some of the stock fire and casualty companies 
have conducted national advertising compaigns 
with meritorious copy that has no doubt proved 
productive of good results. 

Another field in which much work can be 
done is in the study of proper copy for insur- 
ance journal advertising and a more thorough 
recognition of greater publicity through this 
medium. In taking up insurance advertising 
media, consideration should be given to the 
service rendered by various publications. It 
is not altogether a question of circulation, and 
this applies with equal force among the secular 
and insurance press. As an example, the 
foreign language press naturally has much less 
circulation than the English press, but it is 
also true that a subscriber to a foreign 
language paper is most sure to be a constant 
reader thereof. Similarly the subscribers to 
magazines of the $4 to $5 per year class are 
thorough readers of those publications whose 
circulation is necessarily restricted to those 
who will pay the price because they want that 
particular publication. Among the lower 
priced periodicals there is not infrequently a 
tremendous waste in circulation among people 
who only occasionally read. It goes without 
saying there is greater persistency of circula- 
tion among journals and periodicals of the 
higher price than among the cheaper ones. 

The relative standing of insurance journals 
as to influence is a matter as easily deter- 
mined among insurance men as the ranking of 
the metropolitan dailies of a given city is to 
the business public therein. 

The new association of insurance adver- 
tising men can do much to throw light on the 
many problems of insurance advertising by 
seriously taking up its work along right lines. 
Questions of individual company policy in ad- 
vertising expenditures are not proper matters, 
it would seem, for a body of this kind, and it 
is certainly to be desired for the good of the 
companies represented in the association, that 
no such matters will be considered or acted 
upon either by recommendation, agreement or 
understanding. 

No doubt the association of advertising 
managers intend, as a resulting achievement 
of their various future conferences, to work 
out plans for more extensive and effective ad- 
vertising for the benefit and development of the 
journals as well as the companies, and in 
every way endeavor to improve the conditions 
of insurance publicity. 


—Amending the workmen’s compensation act by pro- 
viding compensation in death cases when next of kin 
are aliens not residing in the United States is the 
object of a bill which has passed the Senate and 
House of the 1921 session of the New Jersey Legis- 


lature. The bill is now in the hands of the Governor 


for his veto or approval. 
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Buffalo Sales Congress, A Red Letter Day 
The Life Underwriters Association of Buf- 
falo, Bradford, Erie, Guelph, Hamilton, 
Jamestown, Olean, Rochester, Toronto and 
Woodstock, Ont., responded enthusiastically to 
the call of Newton E. Turgeon, president of 
the Buffalo association, to a one-day Sales 
Congress to hear the “barnstorming insurance 
missionaries,’ Messrs. Thorp, Scovel and 

Pearson. 

Opinion in general agency circles is that the 
congress was the red letter day of insurance 
history in Buffalo and that the messages of the 
day did more for the improvement of the 
“mental attitude” of all underwriters, and for 
the creation of a better spirit of inter-company 
co-operation and uplifting of our ideas of 
service to the plane of professional ideals than 
any number of locally planned meetings could 
accomplish over a long period of time. 

The point of view of a $1000 agent whom no 
amount of persuasion could tempt to attend, is 
well illustrated. Before, he was blinded by the 
shadow of the $1.50 registration fee, and pride 
prevented his accepting a complimentary ticket. 
Afterwards, while listening to a group of 
agents discuss certain points of the talks he 
exclaimed : 

“What a fool I was! That very point, you 
just mention, will close two cases for me right 
now, I know.. I never shall be blind again, 
for I shall set that money aside right now and 
it will get me into all such meetings for the 
rest of my days.” 

Besides the National Association speakers, 
Clarence Campbell of Rochester, and Lorne V. 
Johnstone of Hamilton, Ont., brought valuable 
contributions in the way of canvassing in short 
talks reproducing personal interviews which 
have closed cases. 

Of over 700 in attendance at the day meet- 
ings, over 260 attended the social dinner at the 
Iroquois hotel at 6:30. The application of in- 
surance on a wider plan to Americanization of 
foreigners by the Rev. George F. Williams, a 
naturalized Englishman, opened other vistas 
for those in attendance. 

The keynote of Mr, Thorp’s evening re- 
marks were again striking and inspiring, “Boost 
the Institution of Life Insurance.” 

The co-operative suggestions of Mr. Edward 
H. Letchworth, vice-president Marine Trust 
Company. on “Value of Life Insurance as 
Viewed from a Banker’s Standpoint,” with 
illustrations from scenes at the office with 
prospective borrowers, gave additional impetus 
to the possibilities of selling life insurance to 
business men in order to increase their bank- 
ing credit facilities. 


—In my town 20,000 men are out of work.” Yes, 
but who is insuring the 100,000 men who are not?— 
Points, Mutual Life. 
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A Mighty Good 


Investment 


Long ago The Lincoln Life invested 
in the ideal of Service. 


Ample dividends were returned in 
January and February when The 
Lincoln Life wrote 25 per cent more 
business than it did in the first two 
months of 1920. 





Lincoln Life agents are eager salesmen because they 
themselves have experienced the earnestness of Lincoln 
Life service in its eagerness to back up its field men. 
They know that 50 per cent of all policies are being 
issued within eight hours after their applications reach the 
Home Office, and they know that the same service spirit 
gives attention to all policyholders and the prompt pay- 
ment of claims. 


They are sure that it pays to — 


The Lincoln National Life Insurance Co. 


“Tis Name Indicates tts Character” 
Lincela Life Building Fert Wayne, Indiana 
Now More Than $165,000,000 in Force. 






































Policies issued on the Perfected En- 
dowment Plan are 


BEST FOR THE INSURED 


because they are a recognition of his rights to the investment 
portion of his reserves at interest, and this amount is paid to 
his beneficiary in case of death in addition to the original sum 
insured. If necessary he may borrow these reserves without 
diminishing the original sum insured as a death claim. The 
cash values are larger than under ordinary endowments. 


BEST FOR THE AGENT 


because they are easier to sell, with larger new commissions 
and renewals. They will remain in force longer because the 
wiles of the twister will not prove effectual, nor are they liable 
to lapse when collateral policy loans have been obtained. 


BEST FOR THE COMPANY 


because they will be more persistent, and as they mature at or 
before age 70, when the experience equals or exceeds the tabu- 
lar, there will be larger gains from mortality with excess 
interest and loading savings meanwhile. 

A twenty-four page book, setting forth other reasons, will be 
sent on receipt of 8c postage, which you should have in order 
to ascertain how much easier it will be to sell this form of in- 
surance than to compete against it. 


Imperial Building 
411=413 Walnut Street 
Philadelphia 














St. Joseph Life Insurance Co. 


OF ST. JOSEPH, MISSOURI 


ANNUAL STATEMENT 


For the Year Ending December 31, 1920 
Our Seventh Full Year of Progress 


ASSETS 
Birst; Mortgage Hatem Loans. ... 25.663 066000 60s. $823,950.00 
Cash in Home Office and Banks. ................ 803.85 
Accrued Interest on Investments, and Balances... 57,902.85 
PONCY TLOAHS ANG INGEES 5.066566. « ccorae sheraiens ay Sevens 56,382.41 
Liberty Loan Bonds and War Savings Stamps.... 19,164.80 
Premiums in Course of Collection............... 11,247.10 
SLOSS Pn Reels iether cides attest So aoe $969,451.01 
Assets NOt AGmMIttEd .. «20.6000: bodeuliveelsces 43,536.47 
Total Admitted Assets. ...4...6.00ec eee $925,914.54 
LIABILITIES 
LesalReserve ion: Policies: <<). 66.6: 0% bhde ls bss $641,791.00 
Death Claims in Process of Adjustment.......... 6,674.26 
Premiums and Interest Paid in Advance.......... 1,590.38 
Set Aside for-021 Daxes:. . ccc ccc ccacencciecs«s 19,155.95 
PRCORIIOT RCOOUTTEES 5.5 osc. cis. woace'o 42005 ase worse enw eave 3,468.56 
PCCENECCOMBTISSIONS ><. <5. 6:60.) 00604:6 6.550081 ciere os as 0°s 2,123.60 
Additional Security for Policyholders: 
Saba ee ac uric nea cst $100,000.00 
NSIISLIES Sif ois ois cce e 151,110.79 251.110.79 
Mbotaleliia Di tieS ss oxs-2 5, o: sheuscciee eee nee $925,914.54 


Commenced Business November 18, 1913 


INSURANCE IN FORCE DECEMBER 31, 1920 
$10,485,583.00 


OUR PROGRESS IN 1920 


Gain in Premium Income.................. $ 120,787.33 
Gain in Total Income... ... 262.6 bok ees 133,537.39 
Oi AAV ARNG OR ocd ois 55m anio) or ose eaten Sethe 206,110.30 
Gains Ari MNBUPANICE. . <u. dss 5 606 os Gog oe votes 3,267,930.00 


PYRAMIDS OF PROGRESS 


Year Ending 


Dec. 31 Admitted Assets Insurance in Force 
1913 $160,049 $254,000 
1914 $189,226 $1,282,090 

1915 $243,746 $2,072,590 


19 6 $320,636 
i917 $420,425 


1918 $537,432 $5,017,155 
1919 $719,804 $7,217,653 


1920 $925,915 $10,485,583 
OFFICERS 
A. L. McPherson, President. 
Walter W. Head, Vice-Pres. H. E. McPherson, V.-P. and Sec. 
Ellsworth Block, Ass’t Sec. John W. Broaddus, Treas. 
Charles H. Wallace, Med. Dir. Robert E. Brown, Counselor. 
Hilon K. Wallace, Ass’t Med. Dir. 
DIRECTORS 
A. L. McPherson 
Walter W. Head C. H. Wallace, M. D. 
H. E. McPherson R. T. Forbes 
John W. Broaddus_ William L. Goetz H. K. Wallace 
Ellsworth Block A. J. Hitt J. D. Rankin 
WRITING OLD LINE INSURANCE IN MISSOURI, IOWA, 
NEBRASKA, AND KANSAS 
Every Policy Secured by First Mortgage Farm Loans Deposited With 
State Insurance Department. 
A Policy with this Company Means Safe and Sound Life Insurance, 
the UPBUILDING OF A*HOME ENTERPRISE, the Building of an 
Estate for you and a FUTURE BANK ACCOUNT. 
ST. JOSEPH LIFE INSURANCE COMPANY 

Addr 7th and Felix Sts. _. Agents Wanted. Tele. Main 3009. 


$3,024,855 
$4,015,405 





L. R. Forgrave, M. D. 
Henry Krug, Jr. 
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Life Comes Out Victor 


Charges that the Mountain States Life In- 
surance Company, recently organized in Colo- 
rado, and doing business in Colorado, 
Utah and Wyoming, had violated the State 
insurance laws and that for that reason its 
certificate of authority should be revoked, were 
dismissed by Earl Wilson, State Commissioner 
of Insurance. Commissioner Wilson followed 
up the dismissal of the charges by renewing the 


Mountain States 


company’s certificate of authority for the cur- 
rent year, 
The charges against the company were 


brought by M. G. Hodnette of Denver, repre- 
sentative of a big life insurance company. The 
case created considerable interest by reason of 
the fact that Governor Shoup, Claude Fairchild, 
former State Commissioner of Insurance; 
Robert H. Higgins, former State Treasurer, 
and other men prominent in State politics, are 
financially interested in the company. 


Urge Removal of Taxes on Life Premiums 
The Boston Life Underwriters Association, 
together with the Western Massachusetts Life 
Underwriters Association, made a strong bid 
before the committee on taxation of the Massa- 
chusetts Legislature to secure the removal of 
the tax on life insurance premiums by making 
such premiums deductible from taxable income. 
Former Attorney-General Leland Powers 
handled the case for the associations, but there 
was no opposition except from Irving F. Shaw, 
who is in charge of the State income depart- 
ment, who anticipated difficulties in the ad- 
ministration of the amended tax returns. 


Kansas Life Insurance Company, Topeka 


A fine list of increases is recorded by the 
Kansas Life Insurance Company of Topeka, 
Kan., as having been made during the year 
1920. Last vear it wrote $4,800,506 of new 
business, closing the year with $11,336,680 of 
insurance in force. These figures represent 
gains of $812,106 and $3,072,402 respectively. 
The premium income increased $01,697 to 
$350,576, the assets increased $101,824, now 
amounting to $1,123,760, while after increasing 
the policy reserve from $237,117 to $303,779, 
the company shows unassigned funds of $263,- 
910 in addition to its capital of $416,700, so it 
has a surplus to policyholders of $680,700. 
President J. H, Edwards and his associates 
have reason to feel gratified with the results 
of last year’s work. 





Northwestern Mutual Men Meet on Coast 

A four-days’ conference of the Pacific coast 
general agents of the Northwestern Mutual 
Life was held at Portland, February 28-March 
4. The meeting is reported to have been a 
large and enthusiastic one. The officials from 


the home office in attendance included: Vice- 
President M. J. Cleary, Secretary A. S. Hath- 
away, Actuary P. H. Evans, Superintendent of 
Agencies G. E. Copeland and Assistant Medical 
Director D. E .W. Wenstrand, M. D. 





Bankers Reserve Life Company, Omaha 

During the year 1920, which was the biggest 
year in the history of the Bankers Reserve 
Life Company of Omaha, Neb., that com- 
pany wrote revived insurance to the 
amount of $27,453,147, and closed the year 
with business in force aggregating $77,395,605. 
On December 31, last, the company’s assets 
amounted to $10,332,873, there having been an 
increase in ledger assets of $1,117,676. The 
company’s chief liability was its net legal re- 
serve, $8,540,021, and its surplus to policy- 
holders was $1,499,140, this latter amount in- 
cluding $100,000 capital, $384,302 of policy div- 
idends calculated for 1920, and $1,014,838 of 
unassigned surplus. The Bankers Reserve 
Life invests its funds largely in United States 
government, county, municipal and_ school 
bonds and first mortgages on reai estate, and 
also carries a large cash balance and a con- 
siderable amount in loans to policyholders. 
The officers of this carefully managed com- 
pany are: President, Robert L. Robinson; 
vice-presidents, Walter G. Preston, and James 
R. Farney; secretary and treasurer, Ray C. 
Wagner. 


and 


Columbian National Life of Boston 


The experience of the Columbian National 
Life of Boston in 1920 was very gratifying, the 
company having made a gain of nearly $25,- 
000,000 in insurance in force, the latter item 
now amounting to $139,304,380. The com- 
pany has paid policyholders since organization 
$12,982,163, and holds admitted assets amount- 
ing to $19,225,444, while its surplus to policy- 
holders aggregates $1,414,023, including $1,- 
000,000 capital. Its total income last year was 
$5,428,661, an increase of $813,381, and _ its 
new paid-for business reached the sum of 
$35,083,066. Under the management of Presi- 
dent Arthur E. Childs, and a strong official 
staff, the company has made extensive and 
steady progress from year to year. 


St. Joseph Life Insurance Company 

Most satisfactory progress was made last 
year by the St. Joseph Life Insurance Com- 
pany, of St. Joseph, Mo., which made large 
gains in insurance in force, in assets and 
income. It increased its premium income 
$120,787; its total income $133,537, and its 
assets, $206,110, and closed the year with $10,- 
485,583 of insurance in force, representing a 
gain during the year of $3,267,930. The com- 
pany writes old line legal reserve insurance, 
operating in Missouri, Iowa, Nebraska, and 
Kansas, and every policy is secured by first 
mortgage farm loans deposited with the State 
Insurance Department. On December 31, last, 
the company’s admitted assets amounted to 
$925,015, and it had a surplus to policyholders 
of $251,111, including a capital of $100,000. 
The company has shown steady gains year by 
year during the seven years since it began 
business, and has demonstrated its increasing 
popularity in the territory in which it operates. 
A. L. McPherson is president of the company, 
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the other officers being: Walter W. Head, 
vice-president; Captain H. E. McPherson, 
vice-president and secretary; Ellsworth Block, 
assistant secretary; John W. Broaddus, treas- 
urer; Charles H. Wallace, medical director; 
H. V. Wallace, assistant medical director, and 
Robert E. Brown, counselor. 


Forthcoming Life Insurance Books 

The recent announcement of the coming is- 
suance of a group of life insurance text books, 
and another series designed to assist life in- 
surance salesmen, has aroused interest among 
life underwriters. 

Of the seven books proposed to be published, 
Dr. John A, Stevenson, vice-president of the 
Equitable Life of New York, is to be the 
author of two, and Griffin M. Lovelace, direc- 
tor of the Carnegie School of Life Insurance 
Salesmanship, is to be the author of three. 

As praqjected now, the text books would in- 
clude “The Strategy of Selling Life Insur- 
ance,” by E. K. Strong, Jr., psychologist at 
Carnegie Institute; “Functions of Insurance,” 
by G. M. Lovelace; “‘Practical Methods of Life 
Insurance Salesmanship,” by Dr. J. A. Steven- 
son, and “Principles of Insurance,” by G. M. 
Lovelace. The initial books of the second 
group are expected to be “Meeting Objec- 
tions,” by Dr. Stevenson, “The House of Pro- 
tection,” by Mr. Lovelace, and a book on “In- 
heritance Taxes,” by Franklin W, Ganse of 
Boston. 


San Jacinto Life, Beaumont, Texas 

An increase of $100,000 in assets and one 
of over $100,000 in legal reserve are noted in 
the statement of the San Jacinto Life Insur- 
ance Company, of Beaumont, Tex., as of De- 
cember 31, 1920. The company also increased 
its insurance in force by over $3,000,000, and 
now has $10,324,500 outstanding. Its ad- 
mitted assets December 31, 1920, were $508,- 
851, and after providing for a legal reserve 
of $271,893 and other liabilities, it shows a 
surplus to policyholders of $216,646. The 
president of this progressive company is H. 
M. Hargrove. The company has openings for 
capable men in its agency department. 


Baltimore Sales Congress Well Attended 

More than 500 insurance men attended the 
sales congress of the Life Underwriters As- 
sociations held at the Southern Hotel, Balti- 
more, Md., March 10. They came from Balti- 
more, Hagerstown and other points in Mary- 
land, and from Washington, D. C. 

Several addresses were made during the two 
business sessions. A banquet at night brought 
the convention to a close. Frederick A. Sav- 
age, Baltimore general agent of the New 
England Mutual Life Insurance Company, pre- 
sided. 


—The education of the people to appreciate the real 
value and purpose of life insurance in a scheme of 
national thrift was strongly urged by Winslow Russell, 
vice-president of the Phenix National Life Insurance 
Company, at a meeting of the Rhode Island Life 
Underwriters Association in Providence last week. 
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Home Office Building 


TWO-REPUBLICS LIFE INSURANCE COMPANY 


‘THE COMPANY IN AN EMPIRE ALL IT’S OWN” 


EL PASO 





THE IDEALS OF THIS COMPANY 


constitute Service to its Agents, Policyholders and the 
community in which it operates. 


In the states of Arizona, New Mexico and Arkansas, we 
have excellent territory open for General Agents with 
liberal contracts. 


With an opportunity for large increase in production 
by reason of our sub-standard contracts, this Company 
offers to its agents an outlet for a large volume of busi- 
ness by offering life insurance to every man, depending 
upon his physical fitness, with ratings depending en- 
tirely upon impairments disclosed by examination and 
inspection. 


For further particulars write the Home Office of the 
Company. 


TEXAS 











THE GREAT-WEST LIFE 


largest paid-for Canadian Business of all the Canadian Companies. 


should enquire into the opportunities offering with;; 


Head Office, Winnipeg. 


Policies have been considered the best obtainable by a sufficient number of persons 
to give the Company—for thirteen successive years—the distinction of writing the 


This is one good reason why active Life men—looking for a chance to broaden— 


THE GREAT-WEST LIFE ASSURANCE COMPANY 





SALESMAN OPPORTUNITY 


Participatin 
Real Estate Bonds, and our 5% Farm Mortgage Bonds. 
Write for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 


Gary Theatre Building, 
Wilbur Wynant, President. 


We can use some high-grade stock and bond salesmen to sell our 6% 
Preferred Stock, our 6% Improved Calumet District 


Gary, Indiana. 














HOME OFFICE: 
SPRINGFIELD, ILL. 


issuing all the standard forms 
of policies. 


THE MUTUAL LIFE OF ILLINOIS 


An ‘Old Line’? Legal Reserve Company 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested. 


The Republic 
Casualty Company 


232 Fourth Ave. 
PITTSBURGH, PA. 


Writes all lines of Casualty Insurance. 
Fidelity and Surety Bonds 























THE ACCUMULATION POLICY 


is a combination of insurance and investment in a new sense, 
as it provides for increasing benefits each year—in reality, a 
Contingency Fund that will be available for the purchase of 
extended insurance, or which may be withdrawn (without in- 
terest) in event of an emergency. However, any amount re- 
maining in the Accumulation Fund at death will be paid to the 
beneficiary as additional insurance. 


Specimen rate: Age 35 $31.80 per $1,000.00 
Salesmen—This policy has no competition. 


NATIONAL LIFE ASSOCIATION 


Des Moines, lowa 





SALARY AND COMMISSION 


offered to capable man to organize an im- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 
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A Business That Keeps a Man Young 

Although James M. Garland of Springfield, 
Ii, the well known “Dean of the Franklin 
Life,” is in his eighty-sixth year, his rate book 
and fountain pen are as useful to him as ever 
before. He is still a regular contributor of 
business to the company he has represented 
for almost a quarter of a century. In Febru- 
ary, for example, he secured a cash premium 
of $786 on a $100 a month monthly income ap- 
plication. 

In July, 1919, Mr. Garland landed in one of 
the small towns in his territory on a midnight 
train, and while making his way with a heavy 
bag through a dark street from the station to 
the hotel, he fell into a hole at a crossing 
where street repairs were being made and was 
severely injured. He was confined to the hos- 
pital for some weeks. He had no more than 
recovered from this accident when in July, 
1920, Or just one year later, he fell down the 
stairway at his home and again had to be 
taken to the hospital, where he remained for 
Although Mr. Garland is back 
on the job again, apparently as good as ever 
and evidently is not disturbed by such little 
things as a few broken ribs, he nevertheless is 
becoming a little superstitious about the month 
of July and says that hereafter he is going to 
“watch his step” during that month. In view 
of the above and in justice to this remarkable 
man, it should be stated here that he never has 
taken a drink of liquor nor uttered a profane 
word. 

Mr. and Mrs. Garland recently celebrated 
their sixty-third anniversary. Both are in 
good health. 

Mr, Garland is small of stature, straight as 
an arrow, immaculate in dress and as polished 
a gentleman as one ever met. 

This is just one more reminder that life in- 
surance is°a youth preserving and youth re- 
storing business. 


National Life of Des Moines Adds New Ac- 
cumulation Policy 

This is just one more reminder that life in- 
Moines, Iowa, recognizing the demand for a 
policy which would permit the insured to pay 
a higher premium rate in earlier years for the 
purpose of creating an extended insurance fund, 
announces that it has started to write an ac- 
cumulation policy, which provides a practical 
combination of insurance and investment. 

The insurance feature of this policy is car- 
ried on the same cost basis as its whole life 
policy, but by the continued annual payment 
of a higher premium, about the same as re- 
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Insurance Sales Letters 


Open. the way to real business—create a heen 
tealization of the value of adequate insurance and 
Prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
Corporation and fire business. An insurance com- 
nt official writes, “Am well pleased with the letters. 

all be able to make effective use of them.” Re- 
quest yatticulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. 


Exclusive, care of The Spectator 


Address 








quired for a twenty payment life policy the in- 
sured creates a fund, which, together with added 
interest earnings, will be available for use in 
later years to assist in keeping the insurance in 
force, or it may accumulate until the interest 
from the accumulation fund will be sufficient to 
pay the insurance cost of the policy itself, and 
still leave the principal sum to be paid as addi- 
tional insurance in event of death. The policy 
provides that the accumulation fund is subject 
to use by the insured at all times, and in event 
of withdrawal no interest is required nor is 
there any lien placed upon the policy which 
may be continued in force by the payment of 
the insurance cost, 

The association reports that the new policy 
appeals particularly to the younger buyers of 
life insurance, who appreciate the increasing 
benefits which it gives to themselves and their 
beneficiaries each year. 


PREPARATIONS FOR CONGRESS COM- 
PLETE 


New York Life Underwriters Expect to 
Have Largest Event of Kind Ever Held 


Arrangements for the sales congress and 
annual dinner of the New York Life Under- 
writers Association of Monday, March 21, at 
the Hotel Astor, are completed. The commit- 
tees plan for an attendance of 1000 and ex- 
pect to hold the largest sales congress ever 
witnessed. 

The speakers for the day include Orville 
Thorp, president of the National Association 
of Life Underwriters, Edward A. Woods of 
Pittsburgh, Dr. Lee K. Frankel, third vice- 
president of the Metropolitan Life Insurance 
Company, Lawrence Priddy of New York, 
Franklin W. Ganse of Boston and Griffin M. 
Lovelace, Carnegie School of Life Insurance 
Salesmanship. 

President Robert L, Jones will preside in the 
morning and Graham C. Wells, treasurer of 
the National Association, will preside in the 
afternoon. 

The evening, after the dinner, will be given 
over to three speakers, Hon. Frederick A. 
Wallis, commissioner of immigration, Rev. G 
Wallace Petty, D. D., of New York, and 
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James W. Elliot, president, Business Builders. 





8,300,000,000 New Life Insurance 
(Céntinued from page 3) 

$1,200,000,000 insurance was industrial, and 
2150 policies aggregating $500,000,000 was 
group insurance. On December 31, 1920, these 
ten companies had over 53,500,000 policies in 
force, covering $27,700,000,000 of insurance, of 
which 10,500,000 policies, amounting to $20,- 
000,000,000 insurance, was ordinary insurance; 
43,000,000 amounting to $6,200,000,000 was in- 
dustrial insurance, and 5500 policies amounting 
to $1,500,000,000 was group insurance. 


David Meiklejohn Goes With 4&tna Life 

David Meiklejohn, for many years assistant 
manager with the New York office of the 
Travelers Insurance Company, has just made 
a connection with the New York office of the 
Etna Life Insurance Company and affiliated 
companies, as a special representative in busi- 
ness development. 

Mr. Meiklejohn is conceded to be one of the 
most practical, best informed casualty men in 
the city. 





‘Seventy Successful Years 


The year 1921 marks the seven- 
tieth anniversary of our incorpo- 
ration. Ever since 1851 this Com- 
pany has been furnishing unex- 
celled life insurance protection at 
a low net cost. The $728,000,000 
now in force shows that the public 
appreciates the perfect service and 
square dealing it has always re- 
ceived from the Massachusetts 
Mutual. 


Joseph C. Behan, Supt. of Agencies 


Massachusetts Mutual Life 


Insurance Company 
Springfield, Massachusetts 


Incorporated 1851. 
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ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 




















We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents i 


Home Office: BAY CITY, MICHIGAN 











SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 


Insurance in Force 


Over $66,000,000.00 


HARRY L. SEAY, President 


LAWRENCE M. CATHLES, 
Vice President & Actuary 


P. N. THEVENET, Secretary 





THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


Largest volume of Business—Greatest amount of 
assets—Largest yearly production of any Kansas 
life insurance company. Truly it 


LEADS THEM ALL IN KANSAS 
WICHITA, KANSAS 





Home Offices, 











MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 


Policies Issued on the Weekly Plan Only 





‘‘Our Record is Our Reputation” 


W. A. JOHNSON, Pres. J. A. WALKER, Secy. 











4 Q WE WANT AGENTS 
& “THE COMPANY OF CO-OPERATION” 


to push our five-point-nine policies. 
THE DES MOINES LIFE & ANNUITY CO. 


Excellent Iowa territory and liberal 
A. L. HART, Agency Mgr. 


contracts for men of goodreputation. 
Home Office—Register Tribune Bldg.—De Moines, lowa 



































The Fireman’s Fund 
is in the front rank 
in fire, marine and 
automobile insurance. 











Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and 
commission. In writing give full details, past 
history and reference. Address, | 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 

























eneral Accident 


FIRE AND LIFE 


F,ASSURANCE CORPORATION, Lid 
FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING - 47" & WALNUT STS 
PHILADELPHIA 
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TRANSACTIONS OF LIFE INSURANCE COMPANIES OF THE UNITED STATES IN 1920 


The figures presented herewith have been supplied officially to The Spectator Company by the life insurance companies named for the year 1920. 


1919 are inserted for purpose of comparison. 


Surplus 





Total 











New Business 





The figures for 

















; 4 S Total Admitted (Assigned and Premiums Payments to Total Paid for in Whole Amount Gain in 

NAME AND LOCATION es _ Assets Unassigned) Received TotalIncome Policyholders Disbursements Year (Includ- in Force Amount in 
OF COMPANY Year Endof Year End of Year in Year in Year in Year in Year ing Revivals) End of Year Force in Year 
Am. Nat’l, St. Louis, Mo.. 1920 $905,534 $231,691 $375,662 $422,949 $90,772 $292,645 $12,293,285 $1,852,905 
1919 761,756 259,287 317,654 357,045 62,490 251,109 10,440,880 3,122,240 
Girard Life, Philadelphia... 1920 2,174,007 496,601 510,085 615,451 201,334 412,869 15,866,119 3,074,388 
1919 1,953,107 511,491 420,700 614,585 140,229 314,214 12,791,731 - 2,732,865 
Grange Life, Lansing, Mich. 1920 918,109 410,744 344,698 400,453 56,640 225,520 11,382,406 3,576,229 
1919 732,113 390,135 243,260 288,890 22,434 142,930 7,806,177 2,029,632 
Great Am., Hutchinson.... 1920 324,704 181,807 194,074 219,189 19,001 159,661 2 5,556,517 1,416,445 
1919 279,081 207,940 140,011 162,490 23,207 159,145 2 4,139,772 2,004,022 
Great Northern, Grand 1920 640,217 245,227 199,377 227,976 43,015 136,818 2 6,636,639 1,709,091 
Forks, No Eis iecdcew sec 1919 487,394 181,366 150,106 175,672 35,€38 98,549 1 4,927,548 1,189,121 
Great Northern, Wausau, 1920 1,438,888 a; 375,532 445,415 95,909 230,015 2 13,171,730 2,146,822 
Wish cite dase acttceraes 1919 1,216,152 ma 314,040 379,269 134,620 243,168 1 11,024,908 1,038,058 
Great Republic Life, Los 1920 1,468,132 3E 490,326 571,253 123,192 391,535 5 14,880,405 3,889,797 
Nigelest succe cco tokens 1919 1,283,141 2,224 381,750 471,266 124,896 318,125 3 10,990,608 1,894,580 
Phenix Mutual, Hartford, 1920 57,168,930 3,232,005 10,208,603 13,465,277 6,204,291 9,117,540 57, 294,348,813 40,999,370 
GMI iy sorac, rca Se aiekchecets 1919 52,461,539 2,815,368 8,980,460 12,113,544 6,154,529 8,709,933 53, 253,349,443 39,869,478 
Postal Life, New York.... 1920 10,005,123 271,096 1,366,079 1,911,094 1,377,122 1,886,418 41,797,958 1,596,542 
1919 9,942,747 280,049 1,340,692 1,978,32v0 1,187,646 1,759,456 40,201,416 1,179,321 
Prairie Life, Omaha, Neb.. 1920 445,722 137,427 149,388 170,291 34,533 96,255 4,937,740 495,923 
1919 372,901 132,668 133,881 153,754 32,565 93,449 4,441,817 759,290 
Preferred Risk Life, Des 1920 133,983 109,618 49,912 56,128 1,106 51,198 1,636,760 756,208 
PRGHION,. Ee psec wee.ciceies 1919 126,517 118,224 28,223 44,793 86 53,770 880,552 880,552 
Presbyterian | Min. Fund, 1920 10,272,904 749,724 1,534,227 2,040,833 1,092,924 1,195,964 31,625,826 1,783,459 
Philadelphia, Pa. .....0% 1919 9,694,465 731,878 1,385,794 1,768,981 958,267 1,058,727 29,842,367 2,383,897 
Protective Life, Birming- 1920 1,414,392 259,299 435,290 514,186 81,841 y 15,523,140 3,242,098 
LS, | a a ee ea ne 1919 1,186,790 253,289 367,810 432,358 93,789 12,281,042 3,708,153 
Provident _Ins. Co., Bis- 1920 627,340 198,249 408,272 449,777 53,906 265,288 13,582,678 2,879,000 
marck, Ba cis ctetccaeeiete 1919 429,664 97,452 319,034 343,283 54,013 73,901 10,703,678 4,377,242 
Northwestern Mutual, Mil- 1920 472,693,362 39,669,056 73,013,095 96,601,522 50,671,706 66,313,649 2,196,673,032 280,437,950 
WHUMEE. “Social decal nceic 1919 440,861,776 36,857,813 64,693,729 87,288,123 48,840,418 1,916,235,082 235,298,536 
Northwestern National, Min- 1920 10,401,190 1,056,332 4,031,607 4,493,692 1,082,318 55,663,929 133,967,579 35,987,839 
BOANOUE: oc nickel ceases 1919 8,484,731 891,319 3,098,252 3,594,513 963,521 41,450,843 97,979,740 29,799,892 
Occidental Life, Los An- 1920 3,053,933 377,968 1,163,810 1,396,888 248,391 14,084,944 37,858,592 9,722,298 
GO gsie ecw ed wee earnsiere 1919 2,449,942 314,990 862,307 1,022,844 256,237 711,705 10,938,798 28,136,294 7,311,038 
Bill Up to Simplify War Risk Insurance studied. Then to secure the benefits of the Petty, Winnipeg, Man.; J. Jardine, C. C. 


The next session of Congress will be called 
upon to enact legislation simplifying the work 
in the War Risk Insurance Bureau, Congress- 
man Burton E. Sweet of Iowa has introduced 
a bill in the House designed to cut out the 
present existing “red tape,” concerning which 
there has been almost universal complaint from 
men carrying Government insurance or who 
are entitled to vocational training or medical 
service. 

For some months past Congress has been 
urged by war veterans to simplify the methods 
in vogue in the different branches of the Gov- 
ernment with which they have had to deal. 
Many of the men have become discouraged 
and have ceased in their efforts to get that 
which under existing law is due them. 

The Sweet simplification measure comes as 
a culmination of a ten days’ hearing before 
the House Interstate and Foreign Commerce 
Committee at which representatives of the 
various soldier organizations and of the Gov- 
ernment bureaus involved presented their views 
of the situations which have grown out of the 
distribution of soldier work among so many 
branches of the Government. 

“My bill places under one responsible head 
the War Risk Insurance Bureau, the Public 
Health Service, ninety per cent of the work of 
which is now confined to work among the vet- 
erans of the recent war, and the rehabilitation 
division of the Federal Board of Vocational 
Education,” explained Mr. Sweet. “This con- 
solidation guarantees a service to these men 
that will be efficient. Under the present ar- 


rangements, if a man has a claim against the 
Government he must first go to the Bureau of 
War Risk Insurance and through the various 
livisions of that bureau where his case is 





public medical service he has to go to the Public 
Health Bureau, where much of the same ground 
is gone over and, to secure the benefits of voca- 
tional training, to the Federal Board for Voca- 
tional Education, which makes for further de- 
lay. 

“The bill provides for the establishment of 
a new bureau under the treasury department 
to be known as Bureau of Soldier Rehabilita- 
tion and War Risk Insurance. 


Bankers Life Sets New Record 

February registered a new production record 
for the Bankers Life of Des Moines. The 
total of new examined business was over $11,- 
500,000 as compared with $11,100,0co0 for June, 
1920, which was the previous record month. 
The total of new examined business for the 
first two months of 1921 is over $20,000,000 and 
shows a fifty per cent gain as compared with 
the first two months of 1920. Increased pro- 
duction is reported from every part of the 
Bankers Life field, but especially from the 
Eastern States, where a gain of 100 per cent 
has been made as compared with the opening 
months of 1920. 


Great West Life Agents Meet at Victoria, 
B. C. 

The Great West Life Assurance Company 
of Winnipeg, Canada, recently held a three- 
day convention of the Western members of the 
Hundred Thousand Club at Victoria, B. C., 
presided over by President A. E. Campbell of 
Toronto. Among the speakers were: I. F. 
Pickett, Fargo, Ind.; G. A. Hutchinson, Cal- 
gary, Alta.; D. Munro, North Battleford, 
Sask.; J. C. Wilson, Victoria, B. C.; A. L. 


Um 


Ferguson, F. S. Smith, Vancouver; E. I. Pon- 
liot, Minneapolis, Minn.; P. K. Rollins, Killar- 
ney, Man.; C. C. Dunfee, Regina, Sask.; H. H. 
Speer, Hanna, Ala.; G. P. McQueen, F. P. 
Hayden, British Columbia. 


Gulf Coast Life Finds Business Slackening 
Up 

A decided slowing down in business is re- 
ported by the Gulf Coast Life Insurance Com- 
pany of Gulfport, Miss., which writes a large 
proportion of its business in the cotton coun- 
try. Policy loans, it says, are greatly in ex- 
cess of last year. The company reports, how- 
ever, that it made a decided gain last year; and 
while it does not expect to make a gain in in- 
surance as during the past few years, it is con- 
fident that by careful management the end of 
the year should show a healthy growth. 


Shenandoah Life Conducting Schools for 
Agents 

The Shenandoah Life Insurance Company 
of Roanoke, Va., is conducting a series of 
training schools for its agents, giving instruc- 
tion work in the morning and supervising can- 
vassing in the afternoon. A two weeks’ school 
of this kind was conducted at the home office 
during January and another was conducted for 
the Gould & Haun Agency at Harrisonburg, 
Va., last month. From time to time during 
the year other schools will be conducted for 
ceneral agents. 


Robert Orriny. general agent in Des Moines 
for the Mutual Benefit Life. has accepted the 
position of head of the membership bureau of 
the Chamber of Commerce, effective April first. 
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DECISIONS 


Ability to analyze a REINSURANCE proposal 
and to build a rate for it is a result of development 
based only upon years of successful underwriting 
experience. 


To such a task we are able to bring all of the 
necessary qualifications to enable us to act PROMPT- 
LY but WITHOUT HASTE. 


Every buyer of REINSURANCE has at some 
time known the vexation of delay. Our study has 
been to eliminate delay. 





EMPLOYERS INDEMNITY CORPORATION 


. G. TRIMBLE, President CHESTER NEWMAN, Vice-Pres. & Treas. 


KANSAS CITY 


CHICAGO NEW YORK 


Insurance Exchange 35 Nassau Street 
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511 ARSON CONVICTIONS IN 1918 


National Board of Fire Underwriters’ Man Tells How to Prepare Case 


SAYS POSITIVE EVIDENCE IS NECESSARY 


E. E. Dession Compares Laws of Various States in Address Before Tennessee 
Fire Chiefs 


By E. E. 


Every man owes it to himself and to the 
community to do what he can to prevent crime 
of whatever character, and yet it is the atti- 
tude of the people at large in condoning and 
excusing crime that makes it so difficult for 
prosecutors to convict those guilty of infrac- 
tions of the law. 

In most of our States arson statutes were 
passed many years ago when the crime of burn- 
ing to defraud was practically unknown and 
the crime of arson was that of burning the 
habitation of another. All our laws are based 
on the old common law of England and under 
the common law arson, being an offense against 
the habitation, was the wilful and malicious 
burning of the dwelling of another. Malice 
was the essence of the crime and the same in- 
gredients must necessarily enter into the of- 
fense created by statute, although the offense 
has been materially extended in practically all 
of the States. 

In certain States, as, for example, Georgia, 
Maine, Michigan, Massachusetts, Maryland 
‘and others, arson is still practically an offense 
against the habitation. In these States the law 
has been somewhat changed, and enlarged by 
legislative enactments so as to include certain 
buildings not dwellings, but the statutes of 
these States still define arson as the burning of 
dwellings, or certain other buildings, of an- 
other. The courts of these States seem inclined 
to define arson as a crime against the security 
of the habitation rather than against the right 
of property. Under such statutes, therefore, a 
tenant in possession cannot properly be indicted 
for arson for burning the house of the land- 
lord. 

In certain other States, including Illinois, In- 
diana, Ohio, Iowa, Wyoming and others, arson 
is defined as the wilful and malicious burning 
of dwellings, or certain other buildings, the 
Property of another, or the property of an- 
other person. In interpreting such statutes the 
courts have universally held that the intention 
of the legislators in enacting such laws was to 


... Address made by E. E. Dession before Tennessee 
Fire Chiefs Association. 


DESSION 


protect the property as well as the habitation, 
and that being for the protection of, property a 
tenant in possession who wilfully and ma- 
liciously burns the property of the landlord is 
guilty of arson. 

In still a third group of States, including 
New Jersey and Delaware, the offense has been 
defined as the burning of certain buildings, re- 
gardless of ownership or occupancy. In such 
States the crime of arson is intended to be an 
offense against the community at large, as well 
as for the protection of property rights and the 
protection of the habitation. 

In New York, Kansas, Missouri and some 
other States, the legislators have seen fit to 
classify the burning of buildings under certain 
conditions into arson of various degrees, as 
first, second, third, etc., depending upon the 
seriousness of the offense. Such laws prac- 
tically cover the burning of all classes of build- 
ings under all kinds of conditions. 

The National Board of Fire Underwriters 
has collected and compiled under motive all the 
convictions in the entire country for burning 
and to defraud, for the years 1917-1918-I9I9. 
Our records for 1919 are not complete, but 
during the year 1918 there were 511 such con- 
victions. The motives which actuated the fires 
for which these convictions were found are sub- 
divided as follows: 

To conceal crimes 

Revenge 

Pyromania and other forms of 
insanity 

To defraud the insurer ......... 

In any discussion of incendiarism some 
recognition must be made of the great number 
of fires which have been caused by those who 
are mentally irresponsible and for the purpose 
of identification all these insane fire-bugs are 
classified incorrectly, no doubt, as pyromaniacs. 
Much of the crime in this country can be traced 
directly to those who are mentally defective. 

It is not at all strange that fire, which plays 
such a prominent part in our sane existence, 
should make such a strong appeal to the person 
of unsound mind. The true pyromaniac is that 
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type who has an uncontrollable impulse to set 
fires, just as the kleptomaniac has the uncon- 
trollable impulse to steal. There is usually 
very small chance of effecting a cure in such 
cases. 

However, many fires are set by young boys 
and girls, who have a desire to be the center 
of interest, or who derive some satisfaction 
from the excitement caused, and by seeing the 
firemen conquer the fiames. In other cases 
the impulse to set fires is nothing more than 
the hysterical reaction against surroundings 
which have become irksome. The latter two 
classes are usually curable, either by change in 
environment or systematic training in emo- 
tional control. 

By far the greatest number of criminal fires 
with which we have to deal are those resulting 
from a desire to make a quick sale of the prop- 
erty to the insurer. The Good Bogk tells us 
that love of money is the root of all evil. The 
greed of gold has been and is a most power- 
ful motive for the commission of crime. The 
present generation is one of intensified com- 
mercialism. This spirit has made itself felt in 
our social as well as in our business life, and 
the measure of a man has come to be what he 
has, rather than what he is. The great god 
craft, instead of being considered a monster of 
such fearful mein that to be hated needs but 
to be seen, has become so familiar that he is 
not only tolerated but embraced. 

The problem of eliminating or reducing in- 
cendiarism, where the impelling motive is a 
greed for gold, must address itself first to a 
change in public sentiment touching all kinds 
of law enforcement. For until such a change 
is made America will continue to stand first 
among the civilized nations in unpunished < 
crime. It must address itself, second, to the 
restraint of the law or the investigation and 
prosecution of those responsible for criminal 
fires. 

In order to develop a case of arson there are 
certain things that must be proved to the satis- 
faction of the court. It is necessary to intro- 
duce evidence that the fire actually occurred at 
a certain time and at a place within the juris- 
diction of the court. 

Second, direct and positive evidence of some 
kind must be introduced to establish the fact 
that the fire was of incendiary origin. Every 
fire is presumed to be of accidental origin and 
it is necessary for the State to introduce 
positive evidence to overcome this presumption. 
Sometimes the incendiary origin of a fire can 
be shown by direct evidence, such as the satu- 
ration of the premises with kerosene, gasoline 








or some other inflammable compound. It can 
be established by showing that there were two 
or three fires which were separate and dis- 
tinct and having no connection with each other. 

In the investigation of a fire care should 
always be taken to ascertain its character, in 
what part of the building it originated, how it 
burned, ‘and other facts and circumstances 
which may be suggestive of its origin. The 
appearance of the interior of the building is 
importart, and this frequently shows whether 
the fire was the result of accident or design. 
If articles of furniture have been so arranged 
as to retard the work of the firemen, or if 
evidence is found that a considerable portion 
of the furniture, fixtures or stock had been 
removed previous to the fire, it indicates that 
same was the result of design. 

If the investigation “shows that such articles 
were removed previous to the fire the import- 
ance of ascertaining their whereabouts and 
having them identified and. photographed, if 
necessary, cannot be overestimated. It some- 
times happens that the remains of a plan ar- 
ranged by the incendiary to cause or accelerate 
the fire is found in the building after it has 
been extinguished. It is highly important in 
the event that candles, oily rags or things of 
that character are discovered, that they be left 
exactly as found until they /can be photo- 
graphed. It is extremely important-that great 
care be exercised in handling such articles as 
candles, oily bottles, or other things of this 
character, which were evidently handled by the 
incendiary. Such articles should always be 
carefully examined for evidence or finger- 
prints. 

It is frequently important to eliminate, in so 
far as possible, all of the accidental causes 
which might be put forward by the accused as 
the probable cause of the fire. It is therefore 
highly important to inspect the heating and 
electrical equipment of the building in order 
to be able to prove that the fire was not of ac- 
cidental origin. All accidental causes should 
be eliminated in so far as possible. This 
should be done because a fire may be so 
suspicious as to indicate the act of an incen- 
“diary. In the case of the State vs. Simonsen, 
107 Cal., 347, the court said: “It is quite possi- 
ble, however, to have a building burned under 
such suspicious circumstances as to exclude the 
notion of the fire being the result of accident 
or natural causes. A building may be burned 
under such suspicious circumstances as to in- 
dicate the act of an incendiary, and thus the 
corpus delecti established and the door opened 
for the defendant’s admissions and confes- 
sions.” 

Third, it is extremely important, although 
not absolutely necessary, to establish a positive 
motive in the trial of a case of arson. The 
motive for the crime may be revenge, the desire 
to destroy evidence of some other crime, or an 
attempt to defraud the insurer. Over-insur- 
ance is not always necessary to prompt an at- 
tempt at burning to defraud. Straightened 
financial circumstances, or a desire to change 
location, or some other such motive, may be 
sufficient to prompt the man or woman crimi- 
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nally inclined to attempt a quick sale to some 
insurance company. 

It is quite important in all cases of arson in 
which a desire to defraud the insurer is the 
motive, that the value of the property be de- 
termined as accurately as possible. In cases 
where this property is not burned out of sight 
an inventory of it should be taken in order to 
fix its value. This inventory should be taken 
by some person who can qualify before the 
court as an expert on values. 

Fourth, it is necessary to show by facts or 
circumstances, or both, that the party under 
suspicion could and actually did set the fire in 
question. After the “corpus delicti” has been 
established in an arson trial every fact or 
circumstance tending to show any light on the 
case is usually admissible as evidence. 

Do not underestimate the importance of in- 
terviewing the party who is suspected of having 
caused the fire. In the trial of a criminal case 
the defendant is always accorded the privilege 
of being heard and in the investigation of a 
crime the opportunity should be given to the 
suspected party to give his version of the mat- 
ter, his theory as to the origin of the fire, his 
whereabouts at the time it occurred, and any- 
thing else which is pertinent in your search for 
the truth in the matter. 

The demeanor, conduct, the acts of the per- 
son suspected of the crime, such as attempted 
flight, a desire to elude discovery, and anxiety 
to conceal the crime or evidence of it, are 
always important as indicative of a guilty mind. 
It is highly important to investigate every in- 
criminating circumstance tending to show that 
the fire was of incendiary origin and that the 
accused was connected therewith, such as his 
acts, conduct and whereabouts at or near the 
time of the fire. 

Any act of preparation, or the possession by 
the accused of the means or instruments by 
which the fire was set or his possession of 
goods proved to have been in the building im- 
mediately before the fire; or proof that he re- 
moved goods from the building immediately 
before it was burned, is always important and 
admissible as evidence against him. 

While it is usually important to introduce 
evidence of other fires on the part of the ac- 
cused, it is frequently advisable to have this 
evidence available, in order to establish motive, 
intent, absence or accident, or connected crime, 
etc., and to establish this evidence is frequently 
admissible. 

In my judgment in all cases of arson or 
burning to defraud the initial investigation of 
the fire should be made by the members of the 
fire department. These firemen should ac- 
cumulate all of the evidence pointing to the 
origin of the fire, and after sufficient evidence 
has been developed to. show that the fire was 
not accidental it can be turned over to the 
Tennessee State Department for further in- 
vestigation and action. 


Sickness Among N. Y. Factory Workers 

A preliminary statement of the results of 
an investigation of the amount of sickness 
among New York State factory workers is an- 
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nounced by the State Industrial Commission. 
The investigation was undertaken during the 
last half of r919 by the Associated Industries 
of New York State with the purpose of de- 
termining the actual loss in time and wages on 
account of sickness. The records resulting 
from this investigation were subsequently 
turned over to the bureau of statistics of the 
Industrial Commision for verification and com- 
pilation. 

The records of 143 manufacturers, with a 
total of nearly 77,000 employees, were included 
in the tabulation. The total number of cases 
of sickness lasting three days to six months was 
8761 for the half year—an average of 114 cases 
per thousand employees covered, or a monthly 
average of nineteen cases per thousand. 

Sixty per cent of all cases’ reported lasted 
from three to six days. Only ten per cent were 
of more than three weeks’ duration. The 
amount and value of working time lost on ac- 
count of sickness, of course, shows a different 
distribution. The sixty per cent of cases men- 
tioned above involved only twenty-six per cent 
of the total loss of working time and of wages. 
Nearly fifty per cent of the total number of 
days lost and of the total loss in wages was 
involved in cases of sickness lasting over four- 
teen days, and fifteen per cent in cases of more 
than two months’ duration. 

The total loss of working time involved in 
the 8761 cases of sickness was 84,665 days and 
the loss in wages was $321,815. This makes an 
average loss of approximately ten days in 
working time and $36.73 in wages for each case 
of sickness. 

The average amount of time lost by each of 
the 77,000 factory workers on account of sick- 
ness was slightly over one day for the six 
months period of the investigation; the cor- 
responding average loss in wages was $4.20. 
Figures contained in this summary, it should 
be noted, do not cover sickness of less than 
three days or more than six months’ duration. 


Hudson County Fire Underwriters Elect 

The Fire Underwriters Association of Hud- 
son county, N. J., held its quarterly meeting 
last week in the Downtown Club, Jersey City. 
The following officers were re-elected: Presi- 
dent, J. O. Appel of Bayonne; vice-president, 
James Ransom of Jersey city, and treasurer, 
Frank Stevens of Jersey City. Henry R. Burr 
was elected secretary to succeed the late Walter 
G. Muirheid. Louis N. Creighton was re- 
elected to represent the Bayonne territory on 
the executive committee, and P, W. Limouge of 
the Town of Union was elected to represent 
the North Hudson sectian on the same com- 
mittee. 

The association, which is composed of cast- 
alty as well as fire insurance men, is very 
active at present in connection with bills be- 
fore the State Assembly, which, if enacted, 
would materially affect the interest of the 
agents, the companies and the public at large. 
At a hearing in Trenton last week on a bill to 
create a State monoply of workmen’s com- 
pensation insurance the association had about 
thirty representatives present. 
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NORWICH UNION FIRE INSURANCE SOCIETY, LTD. 


59 John Street, New York Local Department, 100 William Street 


JI.M on H J. F. Van Riper, Branch Secretary E. F. Schleyer, Sec’y, Metropolitan District 
William tase” tad \ Managers J. H. Burger, Supt. of Agencies Oliver Bennett, Asst. Sec’y, Metropolitan 
O. F. Gant, Asst. Supt. of Agencies District 


NORWICH UNION INDEMNITY COMPANY 


45 John Street, New York _ 
W. G. FALCONER, President : J. G. MAYS, Secretary 





The name Norwich Union has been made a solid foundation for confidence. It is this outstanding distinguishing 
characteristic in the Norwich Union that counts most heavily. 


The Norwich Union is surety that its whole organization will maintain those exacting standards of integrity 
and service which create confidence. The Norwich Union asks for support on one ground only—and that is, of doing 
business on the fundamental principle that a satisfied customer brings business. 





IN UNION THERE IS STRENGTH—IN NORWICH UNION THERE IS STRENGTH PLUS SECURITY 
AND SERVICE 


Fire, Tornado, Automobile, Sprinkler Leakage, Use and Occupancy, Rents, Explosion, Riot and Civil 
Commotion, Tourist Baggage and all forms of Casualty Insurance 
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Period of Changing Conditions, Says 
President J. B. Levison 


WARNS OF ANTAGONISTIC BILLS 





Firemans Fund Head Expects Drop in 
Premiums 


President J. B, Levison of the Firemens 
Fund in a review of the fire and marine busi- 
ness last year, published in the Firemans Fund 
Record, the service paper of the company, 
states that 1920 was a year of changing con- 
ditions and shifting problems. President 
Levison said: 


Contrary to general expectations the period 
of inflation and high prices continued far into 
midsummer, with the result that the increase 
in premiums and normal loss ratio were 
steadily maintained. About the middle of the 
year distinct signs of reaction appeared and 
in a remarkably short time the situation 
changed completely. Premiums commenced to 
shrink and losses to increase so that toward 
the end of the year it was obvious that the long 
feared point of deflation had actually been 
reached. 

If, as many of the leading financiers of the 
country appear to think, the financial and in- 
dustrial crisis has passed, we may confidently 
look forward to an improvement in our busi- 
ness in the near future. Should this period of 
readjustment be carried on well into the year, 
as some seem to think, the underwriters of the 
country in all three branches, viz.: fire, marine 
and automobile, will find themselves facing 
conditions such as never confronted them be- 
fore. In any event, it is evident that existing 
circumstances call for a maximum of atten- 
tion, supervision and co-operation. 

In the fire business, which very directly re- 
flects the business conditions of the country, the 
underwriters have to deal with a most unusual 
situation brought about by the severe drop 
from the level of high prices, resulting in an 
increase in normal hazard on the one hand and 
excessive return premiums due to heavy can- 
cellations on the other hand, which together 
with the almost entire absence of new business 
will undoubtedly make it very difficult, if not 
impossible, to maintain our present premium 
income. ; 

The industrial, social and economic condi- 
tions due to unemployment, shutting down, etc., 
are reflected in a distinct increase in losses so 
that (to use an expression in the vernacular) 
the companies are “catching it at both ends.” 

A surprising feature of the situation is that 
notwithstanding the difficulties confronting the 
fire underwriters throughout the country there 
should have appeared in many State legisla- 
tures this winter bills almost as antagonistic 
to fire interests as ever before, indicating that 
even at this late date legislators fail to appre- 
ciate the importance to the country of sup- 
porting fire insurance companies rather than 
attacking them. A significant fact in this con- 
nection is that, broadly speaking, none of the 
legislation proposed has been initiated by busi- 
ness interests, 

A recent development which may have an 
important bearing on the business in the future 
is the tremendous effort being put forward by 
many of the leading companies to maintain their 
premium income—offsetting the shrinkage to 
which reference has just been made—by taking 
up so-called side lines, the result of which is 
problematical, to say the least. ? 

The marine business has been most unsatis- 
factory during the year just closed. Last year 
the statement was made that the situation made 
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for a feeling of uncertainty and apprehensior 
as to the future and the present condition more 
than justifies what was said at that time; in fact, 
it can be said that the present situation is 
almost as bad as it was twelve months ago. 

The falling off of American commerce due 
to the inability of foreign nations to trade with 
us, the inevitable slump in shipping due to 
Over-construction during the war, and further, 
the fact that a large number of companies 
which entered the marine business during the 
war find themselves with no_ established 
premium income and an expensive organization 
to maintain, all combine to bring about a 
situation unsatisfactory in the extreme. There 
is no hope of improvement until the number of 
companies doing business or attempting to has 
been reduced and a return made, approximately 
at least to pre-war conditions. 

The practical abandonment of every safe- 
guarding feature, in policy conditions and 
otherwise, and a material change for the worse 
in the character of vessels; the almost complete 


« breakdown in the morale of the shipping busi- 


ness taken as a whole, and last but not least, a 
universal demoralization in rates—these have 
developed a condition which can only be reme- 
died by the most energetic, unselfish and in- 
telligent co-operation on the part of the leading 
marine underwriters of the country, which it 
is hoped the exigencies of the occasion will 
bring about. - 

In the automobile department we find our- 
selves confronted with a condition even more 
serious than the other classes. The “orgy of 
crime” reaching throughout the country, with 
which the police and municipal authorities 
seem utterly incapable of coping, has brought 
about a situation which is nothing short of 
appalling. 

The number of automobiles stolen and not 
recovered in 1920 is almost unbelievable and 
the attitude of the authorities in the matter is 
anything but creditable. 

Recent articles in the New York papers 
state that 9000 cars were stolen in that city 
alone during 1920, of which but one-half were 
recovered; that arrests were made in but five 
per cent of the cases, convictions being almost 
nil. With this condition existing practically 
throughout the entire country and nothing to 
suggest any material improvement, the outlook 
for automobile underwriting, especially in the 
large cities, is not encouraging. 

With respect to Firemans Fund affairs, the 
most important feature of the year was the 
purchase and partial occupancy of the property 
immediately adjoining our present head office 
building on the south. This provides for all 
possible future development for many years to 
come without making it necessary to alter and 
thereby mar the beauty of our present build- 
ing. 

The increase in capital stock was consum- 
mated April 1, marking an important and 
highly gratifying milestone in the history of 
the company’s financial growth, ; 

Last year reference was made to the inten- 
tion to organize a casualty company. This in- 
tention still exists and it is our hope and ex- 
pectation that the casualty company may be 
floated in the not too distant future, but in the 
opinion of the directors the country’s present 
disturbed conditions, financial and industrial, 
seem to justify a postponement. 

The underwriting operations of the company 
for 1920 were quite satisfactory in view of ex- 
isting conditions. The net premiums written 
amount to practically $19,000,000, being an 1n- 
crease of almost $4,000,000. The gross assets 
have now passed $24,000,000 and the reserve 
for unearned premiums $12,300,000. The re- 
duction in surplus was brought about through 
the increase in premiums, with its consequent 
increase in reserve, the shrinkage in security 
values, and the excessive losses in the last half 


of the year. 
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To our thousands of agents throughout the 
country we are deeply grateful for their mag- 
nificent support and enthusiastic loyalty, with- 
out which the Firemans Fund could never have 
reached its present proud position and with 
which we can face the uncertainty of the im- 
mediate future with calm confidence and op- 
timism. oo 

Utah Compensation Ruling 

An employee who signs an agreement re- 
leasing his employer from further liability in 
an accident must suffer the consequences if he 
does not recover as rapidly as he expected, ac- 
cording to a decision just handed down by the 
members of the Utah Industrial Commission. 

A man named Gardner met with an accident 
on November 15, 1918, and when he thought he 
had recovered he accepted $150 from his em- 
ployer, a power company, in full settlement and 
signed a release. A little later on he found his 
injuries more serious than he had believed at 
first and applied to the commission for further 
compensation, 


California Surety Men Elect 

At the annual meeting of the Surety Under- 
writers Association of Northern California 
which was recently held at San Francisco, J. R. 
McKinney, manager of the Bonding Depart- 
ment of the Fidelity and Casualty Company, 
was elected president. Charles A, Prevost, 
surety superintendent of the London and Lan- 
cashire Indemnity, was chosen vice-president, 
and Jesse M. Whited, manager for the Lion 
Bonding and Surety Company, was re-elected 
secretary-treasurer. 





THE SUPERIOR 
FIRE INSURANCE CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 
EDWARD HEER, Sec’y & Treas. 





Why not make room in your 
agency for a conservatively-man- 
aged, medium-sized American 
Company whose indemnity, treat- 
ment of agents and assured, will 
bear inspection for nearly half a 
century? 


Capital....... $500,000.00 

Surplus to Policy 
eae $981,011.90 

pe $2,644,765.88 
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GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 
H. S. Bridgewater, 731 Railway Exchange Bidg., Kansas 
City, Mo., Manager Missouri and Kansas. 


J. R. Railey, 401 DallasCounty State Bank Bidg., Dallas, 
Texas, Manager Texas, Oklahoma and New Mexico. 


W. H. Savage, Vice-President and Agency Director. 

















For an operation, For men’s suits, ; 

a surgeon; a tailor; 
For women’s clothes, For building plans, — 

a modiste; an architect ; 


w 


For automobile insurance, 


THE OHIO CASUALTY INSURANCE CO. 


A specializing company offering “the best in automobile 
insurance.” 


B. D. Lecklider, President 
Howard Sloneker, Sec’y and Mgr. 
HAMILTON, OHIO 


EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 

Weekly Indemnity $25.00 y 
Death Benefit $5,000— $10,000 


Insurance to August Ist, 1921, for $2.00 
Write tor Application Blank 
H. E.REX, Sec’y-Treas DES MOINES, IOWA 




















Tae PENINSULAR CASUALTY INSURANCE CO. 


Home Office—BAY CITY, MICHIGAN 
Authorized Capital $250,000.00 


Now writing—Accident and Health Insurance, Live Stock. 

Commencing January Ist, will write General Casualty Lines, 
including Automobile. 

Attractive Agency Proposition in Michigan, and will soon enter 
adjoining States. 


Colon C. Lillie Lowry Vahey Harmon J. W 
President. Managing nderwriter, Secretary a 
General Manager 











QUALITY INSURANCE—CHARACTER SALESMEN 
Wanted — Specialty Salesmen — Wanted 


Any Sure Enough Salesman, who has the proper Intestinal 
Equipment, whois ‘‘Four Square” and willing to work;can make 
not less than $20,000.00 per year helping us to continue the 
breaking of all Life Insurance records. 

Great Opportunity for the men who can qualify! ! 

From May,1919,to May,1920, Twelve Months—One Year— 
we wrote Ten Millions Life Insurance. How? Let us tell you. 
We have the plan; we furnish the leads. 

If you can qualify, write or wire 


THE LIBERTY LIFE INSURANCE COMPANY OF KANSAS 


Topeka, Kansas. 

















Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Progressively Successful 


Insurance in Force over $95,000,000 
Assets over 8,000,000 


Operates in Texas only 











GreatAmerican 
Insurance Company 


Now Pork 


INCORPORATED - 1872 
PAID FOR LOSSES 


$122,116,858.26 
STATEMENT JANUARY 1, 1921 


CAPITAL 


+10,000.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


20,840,005.95 


ET SURPLUS 


10,013,906. 14 
40,853.9 12.09 


THE SECURITIES OF THE COMPANY ARE BASED UPON 
ACTUAL VALUES ON DECEMBER 31, 1920 
Using security valuations authorized by Insur- 
ance Commissioners the ASSETS would 
show over $44,000,000 and the SUR- 
PLUS would show over $13,000,000 


THE COMPANY OWNS 
$10,195,000 U. S. Government Liberty Loan Bonds 


Home Office, One Liberty Street 
New York City 


Western Department Pacific Department 
WALTER H. SAGE, Gen’I Mer. GEORGEH.TYSON, Gen’l Agent 
W. L. LERCH, Manager 210 Sansome Street ; 

76 West Monroe St., Chicago, Ill. San Francisco, California 

Boston Office Marine Department 


ROGERS & HOWES, Managers WM.H.McGEE&CO.,Gen’lAgts 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 
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LIABILITY INSURANCE 


Small Business Well Worth Going 
After 








NEGLECTED BY MANY AGENTS 





Insurance on Little Employers Welcomed 
by Companies 


The-average salesman of casualty insurance 
believes that he is considerable of a live wire. 
In fact, he has to be, if he is to make much 
money, because, in view of the competition 
which he meets, the educational and creative 
work that he must do, and the wide range of 
subjects with which he must be familiar, a 
solicitor of any other type soon takes a per- 
manent seat on the toboggan. 

But even the live wires of the business are 
human and fallible, which, being translated, 
means that they overlook a bet here and there. 
It is the man who gradually increases the 
scope of his work, by putting on a little more 
steam as it becomes necessary to do so, who 
takes up the slack and eliminates the “bets” 
which have been “overlooked,” who makes the 
big success and who wins achievement of the 
sort that leads to advancement and bigger and 
better things all along the line. 

Now, liability insurance, and especiaHy em- 
ployers’ liability, is a class which every solicitor 
works pretty hard. He may imagine that it is 
overworked, and occasionally give it a rest, 
devoting most of his attention to personal 
health and accident, burglary or some other 
class which has not been developed fully. But 
the real reason why he comes to the conclusion 
that he and his fellows are giving too much at- 
tention to employers’ liability is because he, and 
they, are shooting too frequently at the shin- 
ing marks. They are devoting a lot of atten- 
tion to the big, important risks, where the 
premium amounts to a large enough figure to 
be impressive and attractive; but they are 
neglecting a lot of the little fellows who ought 
to have the insurance, but whose payrolls are 
not big enough to make a very loud noise, com- 
pared with that of the giant machinery con- 
cern, the big wagon factory or the electric light 
plant. 

The result is that the little employers, whose 
business is just as desirable to the companies, 
and perhaps more so, are either not solicited, 
or are allowed to remain outside the pale be- 
cause they do not immediately accept the in- 
vitation to come inside and get protection. 

In order to prove the point that liability in- 
surance ‘is not overworked, but on the contrary 
is probably underdeveloped, it may be worth 
while to relate the experience of a big casualty 
office in a large city of the Middle West, where 
a workmen’s compensation law was about to 
become effective. The company had decided to 
Write compensation, and the solicitors devoted 
themselves largely to converting their policies 
from lability to compensation, which was an 
important proposition in view of the fact that 
the State also was to supply insurance. 

The head of the office, as well as the solicitors 
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themselves, realized, however, that there was 
a good chance to extend their field of useful- 
ness; and so, after rounding up all of the peo- 
ple already on their books, they went out into 
the highways and byways, seeking those who 
had not had liability insurance, but who might 
be persuaded to buy compensation, in view of 
the certainty of having to pay something for 
every accident, 

The search was successful. Many were 
called, and many also saw the point of the 
call and: took policies. The result was that 
this one office added $30,000 of premiums to its 
books—from people who had never spent a 
cent for employers’ liability insurance under 
the former regime! 

Now, as stated, the fact that compensation 
meant that every accident must be followed by 
a payment was the biggest argument with 
which the solicitors approached the small 
manufacturer who had been disregarding this 
phase of the situation. But, just between us, 
another reason why he was approached at all 
was that the premium, under compensation, was 
several times as great as it had been for lia- 
bility insurance. Putting it a little differently, 
the compensation law made the game of so- 
liciting this class of business worth the candle, 
whereas the solicitors had had a notion, ’way 
back in the farthest corner of their minds, 
that they could invest their time in more 
profitable business than when liability insur- 
ance was to be sold, and small, low-rated plants 
were to be insured. 


CLass PROFITABLE FOR COMPANIES 


But, looking at the proposition from every 
angle, it is evident that this class of business is 
profitable, First, it is profitable to the com- 
pany, just as most low-rated business is—be- 
cause there is little hazard, and the chances are 
that net profits will be greater than they will 
be on lines having a higher rate. Just as the 
fire companies like dwelling business and 
sprinklered risks, with the rates down to the 
minimum, the casualty companies find it 
profitable to take the risks where the element 
of danger is small and the rates, though low, 
are likely to produce a margin of profit. The 
coal mines, even at high rates, are seldom 
profitable; and a powder mill would not be a 
particularly desirable risk even at 100 per cent. 

That is why small, low-rated plants make 
good business for the companies. Look at it 
from the standpoint of the agent. He will not 
get a big commission on a policy of this kind, 
perhaps; but the business will not witness hot 
competition like that he encounters on the big 
risks, and once written, he may count that 
policy as his own, to have and to hold. It will 
probably take a little work to get the small em- 
ployer with a plant containing few hazards to 
see the desirability of getting under cover; but 
pointing out a few real cases of what heavy 
damages assessed under similar circumstances 
have done to other small concerns would make 
the best possible argument to use in a case of 
this kind. 

Once the liability policy is written, however, 
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the solicitor is merely opening the door to 
bigger business. The man whom he serves in 
this connection will be more than willing, as a 
rule, to place his other casualty policies with 
him, Thus he stands a good chance of getting 
boiler, fly wheel and team liability insurance; 
personal health and accident policies; burglary 
insurance and the various other kinds of pro- 
tection which he is in a position to offer. In 
other words, writing the little liability policy 
will give the company a preferred piece of 
business, which can be renewed almost auto- 
matically, with slight competition, and will give 
the solicitor not only a fair commission, but an 
opportunity to get all sorts of other business. 

Many of these little employers are in out of 
the way locations, and are hard to get to. That 
is another reason why they are not often so- 
licited—the agents feel that they can strike at 
prospects nearer home, and involving bigger 
possibilities. So the opportunities for liability 
business of that kind continue to be overlooked. 

The man who goes after this sort of business 
in a really intelligent, enthusiastic sort of way, 
however, will find that it will pay him, and will 
pay his company; and once he gets started in 
that direction, he can almost afford to abandon 
the field of the more conspicuous risks to his 
competitors. 


John W. Walker Named Utah Insurance 
Commissioner 

Governor Chas. R. Mabey has appointed 
John W. Walker an agent of the Mutual Life 
of New York as Insurance Commissioner for 
Utah to succeed Commissioner Rulon S, Wells, 
the incumbent for the past four years. Mr. 
Walker is a resident of Salt Lake City. 
Friends of Mr. Wells made some effort to 
secure his reappointment, but as the insurance 
commissionership is a political office and the 
present incumbent is a member of the party 
that was defeated last fall he stood no chance 
of being retained. The salary of the Utah 
Commissioner is only $2500 a year. Mr. 
Walker will be the fifth official appointed to 
this office. 





Considered as Chairman of Federal Reserve 
Board 

John L. Hamilton, president of the American 
Guaranty Company of Columbus, O., has been 
mentioned for comptroller of currency or 
chairman of the Federal Reserve Board. Be- 
ing an ex-president of the American Bankers 
Association and having kept in close touch 
with banking matters for many years, Mr. 
Hamilton should be well qualified for either 
position. (Eee eS 
Rules on Workmens Compensation Claim 

Common Pleas Judge Matthews of the 
Hamilton County Courts, Ohio, recently handed 
down a decision in which he held that the death 
of Ezra Cross, a city park employee, from 
typhoid fever contracted by drinking water 
from a spring in the park while working there, 
was due to a danger incident to his employ- 
ment and came within the Ohio workmens 
compensation act. 





A TEST OF CITIZENSHIP 


One Man Hofds It Is Cleaning Out In- 
flammable Rubbish 








APPEALS TO PROPERTY-OWNERS 





Chairman of Local Fire Prevention Comz- 
mittee Gives Sound Advice 


H. E. Reynolds, chairman of the local fire 
prevention committee at Bemidiji, Minn., to 
arouse the interest of the average property- 
owner, sent out: the following appeal under the 
heading “‘The Test of Citizenship :” 


Tell me what you do with your rubbish and 
I will tell you what sort of a citizen you are. 
If you dispose of all your old broken, worn- 
out furniture, old newspapers, oily rags, worn- 
out clothing, and all rubbish of every kind, you 
are a good citizen, but if you allow them to 
accumulate you are not only a bad citizen, but 
a menace to your neighbors. 

What makes such things catch fire? It may 
be heat from the furnace, a spark, a cigarette, 
a candle, a plumber’s torch, or perhaps they 
just catch fire from spontaneous combustion. 
You don’t know what that is? It is a fire that 
starts itself. Cotton waste, oily rags, moist hay 
and certain other things if left to themselves 
will grow hotter and hotter and finally burst 
into flame. 

Recently a nice new church was destroyed. 
It had just been finished and on the afternoon 
before the day set for the first service some of 
the ladies of the congregation wiped the wood- 
work with oily cloths. When they had finished 
and were going home, one of them remarked 
that it was a pity to throw away those new 
dusters and accordingly they were put in a 
closet for safe-keeping. That night the church 
was totally destroyed by fire. The cloths in the 
closet had caught fire by spontaneous com- 
bustion. So remember that if you don’t burn 
your rubbish it may burn all by iself in the 
middle of the night. 

Do you see that beautiful house across the 
way? Its lawn nicely clipped, flower beds well 
tended, its gravel paths nice and smooth, beauti- 
ful vines over the door—and yet that house is 
more dangerous to its neighbors than a Ger- 
man plane dropping bombs. I made an in- 
spection there recently and this is what I 
found: In the cellar and under the piazza are 
barrels and boxes that were used when the 
family moved in, also excelsior that came 
around the new parlor clock, a few old broken 
chairs, tables, a disabled rocking horse, and 
boxes of papers and magazines: In the garret, 
a number of old straw hats, two or three old 
mattresses, a lot of old clothing, a trunk full 
of old letters and a lot of other stuff. And 
right now if you look you will see a pile of 
leaves near the steps of the side door. Even 
dead leaves sometimes take fire from spon- 
taneous combustion, Do you wonder that every 
time I hear the fire alarm I think of that house? 
When it burns the whole block may burn with 
it if there is a strong wind, and the people will 
blame the fire department for not being more 
efficient. 

Oh! you live next door, do you? Then I 
would suggest that you make a little call upon 
those people and tell them a few things about 
their duty to their neighbors. They might be 
interested to know that fires from spontaneous 
combustion alone cost most than ten million 
dollars last year. By the way, before calling 
on your neighbors, how about your own house? 
Is there rubbish in the cellar, garret, closets, 
wood shed or around the yard? 

Always remember that a clean house never 
burns unless a dirty house sets fire to it, and 
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Extracts from 1920 Statements of Casualty and Miscellaneous Insurance Companies 


NAME AND LocaTION OF COMPANY 
American Fidelity, Montpelier............ceeeeeeee: 
Boston Casualty, Boston.......... 
Columbia Life, Cincinnati ........... 
Continental Casualty, Hammond, Ind........... 
Dallas Title and Guaranty, Dallas.... 
Employers Casualty, Dallas ......... 
Employers Indemnity, Kansas City...............-- 
Employers Liability Assurance, Boston............. 
Employers Mutual Casualty, Des Moines............ 
Employers Mutual Liability, Wausau, Wis... : 
Eureka Casualty, Philadelphia 
Federal’ Life, Chicago ....60s<s00% 
Federal Mutual Liability, Boston. 
First Reinsurance, Hartford..... 
General Accident, “Loronto \. 5:ies o.0cc daie 6 00s boiacee'c 
Gopher Mutual Casualty, St. Paul.............cc00 
Great American Mutual Indemnity, Mansfield....... 
Great Western Accident, Des Moines.............+- 
Interboro Mutual Indemnity, New York............ 
International Indemnity, Los Angeles............... 
Iowa Mutual Liability, Cedar Rapids. . 
Kansas Casualty and Surety, Wichita............... 
RaDOriy MARIA OMAR 6 ook sc ain oe) in ci0'e ore 0's 0 406 
Lumber Mutual Casualty, New York............00. 
Manufacturers and Wholesalers, Denver............ 
Manufacturers Liability, Jersey City..........000.. 
Masonic Protective, Worcester .........ceccccecees 
Mutual Castialty, Wey oY OE «0.5 5.655 6:4 o'n o-4.0°5, 60 5G asieks 
Nebraska National, Omaha ........0.0.ccccesseesees 
Norwegian Globe, New York... ......ccccsccececcs 
Ocean Accident and Guar., New York.............. 
Oregon Surety and Casualty, Portland.............. 
Demipaitine (Canualy ays Cy... <2 soo Ste.o 0a:e ies -so.cc 
RMODPEE, TSADONE 5 ooo 8s sins occas oo 6bCocOkae en bas 
Security Mutual Casualty, ROB gk a oc wioprn vcs ots 
State Compensation Bund, Denver © ss..4.<0-00.0.¢ S nethas 


ee ee 











Texas 3 abd Pa MPAA Getta vistors ha cou) arecie Oe alow Bet ola 


Texas Indemnity, Galveston ..........seccccececce 
Threshermens National, Madison .............s.05 
BT TET SSE ae 
Title Insurance and Trust, Los Angeles............ 
Utilities Mutual, New York.........c0ccccccen.ce. 
RONEN UTA ETUONIG ers och on A hese kc ecco 
Western Automobile, Fort Scott...........eceeeees 
mursch |General, CORICACD. a.6.« 5:6 s:c.6<i6osdcd.we coerce. 


* Includes capital. 





d Net * Surplus 
Admitted Premiums Losses to Policy- 
Assets Written Paid holders 
$312,679 $24,899 $40,093 $229,268 
158,940 115,792 45,075 133,523 
1,937,325 14,396 2,740 274,704 
7,329,510 9,755,428 3,988,020 1,100,000 
348,517 21,2 86 273,143 
210,535 27,634 906 196,104 
2,068,026 2,251,718 999,667 1,009,728 
29,684,106 25,970,462 12,805,757 3,193,117 
181,389 173,996 91,075 120,692 
1,619,174 1,891,084 842,425 764,733 
857,251 258,757 81,765 422,850 
603,259 653,052 322,690 487,676 
2,261,072 2,053,069 673,864 510,884 
3,600,006 2,032,857 743,442 1,135,480 
771,384 587,109 262,671 412,621 
201,549 184,732 56,653 112,014 
415,706 698,099 274,446 415,706 
510,268 710,699 314,538 220,846 
901,449 502,069 243,809 266,444 
1,630,847 1,235,742 433,406 656,385 
522,726 603,247 265,860 115,985 
920,453 504,948 289,855 600,433 
7,427,304 6,503,093 2,741,472 1,031,852 
970,678 92,081 73,449 246,514 
47,839 26,296 2,0 34,706 
2,976,014 3,138,872 1,754,454 955,466 
1,590,855 2,642,793 1,302,392 320,902 
110,360 114,319 25,444 38,704 
131,022 237,480 126,963 64,707 
6,466,715 5,815,462 2,405,997 1,123,853 
18,054,424 15,310,478 6,753,126 1,367,151 
253,987 128,362 71,996 158,038 
378,033 67,688 42,355 310,841 
91,497 85,173 30,760 54,730 
5,817,774 3,015,769 578,103 2,040,269 
1,013,478 460,116 127,834 48,402 
1,970,239 2,825,857 1,163,697 550,038 
326,076 285,051 121,825 130,000 
44,920 48,011 12,583 20,378 
133,647 377,831 174,566 67,327 
1,961,232 1,146,800 52,865 1,930,947 
1,027,184 707,884 188,260 394,388 
394,570 850,796 180,380 274,637 
446,736 527,923 186,617 162,099 
8,035,747 6,765,797 3,021,182 1,239,033 








by dirty I mean a house where all kinds of silly 
junk is preserved. Also don’t forget that ac- 
cumulations of dirt and rubbish are frequently 
a source of disease. From every point of view 
they are wasteful, unsightly and dangerous and 
they tend to lower the moral standards of 
people who tolerate them. 

Stand in front of your clock and watch the 
minute hand. Every time it passes a minute 
mark say to yourself another fire has broken 
out, somebody’s home, some child is being 
terribly burned—then add: It could have been 
prevented. That is the way it goes minute by 
minute, hour by hour, all through the year. 
There are 1440 minutes in the twenty-four 


- hours and there are 1500 fires each day. There 


will be 1500 tomorrow and 1500 the day after, 
and these have not yet occurred and would not 
if people would be careful. 

It is not merely the number of fires. It is 
the damage they do. The Government reports 
state: “The loss by fire is greater than the 
combined value of the production of all our 
gold mines, silver mines, copper mines and oil 
wells each year.” That was bad enough, but 
the report went on to say that the same fire 
tax is greater than the value of all the land 
and improvements of anv of the following 
States: Maine, West Virginia, North Carolina, 
North Dakota, South Dakota, Alabama, 
Louisiana or Montana. Like feeding one of 
these great States into a fire each year. 

If the people would really take proper pre- 
cautions we could save enough to build a 
Panama Canal each year. An average of 20,- 
000 lives are lost in fires through carelessness. 

Are you a good citizen? I think you are or 
will be. 





Ocean Accident and Guarantee Corporation 

A statement indicative of fine progress in 
1920 is put forth by the Ocean Accident and 
Guarantee Corporation, Limited, of London. 
The admitted assets of the United States 
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branch are now $18,054,424, while, after setting 
aside $14,287,274 for liabilities, on the basis re- 
quired by the New York Insurance Depart- 
ment, and also charging itself with a voluntary 
contingent reserve of $2,400,000, the company’s 
American branch shows a surplus to policy- 
holders of $1,367,151. Its premium income in 
the United States in 1920 reached the huge 
sum of $15,310,478. For the protection of its 
United States policyholders the company has 
$12,682,014 worth of securities deposited with 
State Insurance Departments and _ trustees. 
Charles H. Neely of New York, United States 
manager and attorney for the Ocean Accident 
and Guarantee, is to be congratulated upon the 
excellent exhibit made by the company. 


Inter-State Fire of Detroit 


As of December 31, 1920, the Inter-State 
Fire Insurance Company of Detroit, Mich, 
makes a very satisfactory financial exhibit. 
It shows assets aggregating $530,141, embrac- 
ing real estate worth $158,000, mortgage loans 
$230,775, $45,834 of cash, and various smaller 
items; and after providing for all liabilities, 
including $154,652 of unearned premiums, 
there remains a surplus to policyholders of 
$320,268, including $259,150 of capital. The 
authorized capital is $750,000. The officers of 
this enterprising company are: President, 
Calvin A. Palmer; vice-president and man- 
aging underwriter. Sherwood D. Andrus; 
secretary, Wm. A, Eldridge; assistant secre- 
tary, H. R. Vernon; treasurer, Leo K. Hennes; 
counsel, F. H. Aldrich. 
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March 17, 1921 


JUDGE REVERSES DECISION 


Holds Automobile Upset Cannot Be Con- 
strued as a Collision 

That the owner of an automobile cannot col- 
lect collision insurance if the automobile was 
merely upset or tipped over is the opinion of 
the Supreme Court in the case of J. C. Bell of 
Superior, Wis., v, The American Insurance 
Company. 

The American Insurance Company issued an 
insurance policy on a new automobile purchased 
by J. C. Bell of Superior. To the policy was 
attached a collision clause which provided that 
compensation shall be paid if the car is dam- 
aged by being struck by other “automobile, 
vehicle or object.” While the car was being 
backed out it slipped into a ditch and turned 
over. The jury found damages of $540. The 
insurance company appealed, claiming that this 
was not a “collision,” but an accident. The 
company’s attorneys contended that “if the ac- 
cidental upset of an automobile from causes 
unknown constitutes a collision, then every 
accident that can happen to an automobile aside 
from fire may be attributable to collision.” 
For this reason the insurance company ap- 
pealed. 

In Bell v. The American Insurance Company 
the court held that under an accident policy, in- 
suring one against damage resulting to one’s 
automobile “by being in accidental collision 
during the period insured with any other auto- 
mobile, vehicle or object,” no recovery could be 


had if the automobile was merely upset or 


tipped over. 


OPINION oF JusTICE OWEN 

Justice Owen, writing the opinion, says: 
“With the definitions of lexicographers as a 
basis, it is easy to demonstrate that the ac- 
cident resulting in damage to plaintiff’s auto- 
mobile constituted a collision. Thus: ‘A col- 
lision is the meeting and mutual striking or 
dashing of two or more moving bodies or of 
a moving body with a stationary one.’ Hence, 
the forcible contact of the automobile with the 
earth on the occasion of the upset constituted 
a collision. Upon its face, this appeared to 
be good logic, but the conclusion is neither 
convincing nor satisfying. The reason is that 
it makes a novel and unusual use and applica- 
tion of the word ‘collision.’ We do not speak 
of falling bodies as colliding with the earth. 
In common parlance, the apple falls to the 
ground, it does not collide with the earth. So 
with all falling bodies. We speak of the de- 
scent as a fall, not a collision. In popular un- 
derstanding a collision does not result, we 
think, from the force of gravity alone. Such 
an application of the term lacks the support of 
widespread and frequent usage. It is not per- 
missible to impute an unusual meaning to 
language used in a contract of insurance any 
more than to the language of any other con- 
tract. We cannot presume that the parties to 
the contract intended that an upset should be 
construed as a collision in the absence of a 
closer association of the two incidents in popu- 
lar understanding. 


THE SPECTATOR 


FIRE AND CASUALTY SECTION 


Takes Over Insurance Business of Thomas 
Investment Company 

The Halloran-Judge Trust Company and the 
Thomas Insurance and Investment Company, 
Salt Lake City, Utah have just concluded an 
agreement whereby the insurance branch of the 
former company will be trahsferred to the 
latter and the- Thomas company will cease to 
write insurance. Both agencies have main- 
tained a large insurance department for years 
and are well known in the intermountain coun- 
try; ex-Governor Arthur L. Thomas is the 
president of the ceding company. His son, 
Arthur L. Thomas, Jr., the treasurer-manager, 
becomes associated with the insurance depart- 
ment of the Halloran-Judge concern. The 
combination will be under the general man- 
agement of P. S. W. Ramsden, one of the 
directors of Halloran-Judge. 


Anthrax as an Occupational Disease 

The Retail Credit Company of Atlanta, Ga., 
in its monthly publication, “The Inspection 
News Bulletin,” makes the following report on 
anthrax as an occupational disease: 


Anthrax disease is primarily a disease of 
animals, from whom it is contracted directly or 
indirectly by human beings. It is particularly 
frequent among cattle and sheep, but also may 
be transmitted to goats, horses, dogs, cats and 
certain kinds of game. 

Human beings contract the disease mainly 
through the handling of infected animal ma- 
terial, either when these materials are obtained 
by them directly from animals or else when 
they are being transported or manufactured in 
industrial processes. 

Farmers, laborers, shepherds, butchers, 
flayers and veterinarians contract the infection 
by coming in immediate contact with diseased 
animals or their carcasses. The materials used 
in the wool, leather, hair and bristle, and arti- 
ficial manure industries render the workers 
liable to the disease through coming into direct 
contact with infected material, 

Protection of the workers is particularly 
difficult in the leather industry, since reliable 
and practicable means of disinfection, such as 
exist for hair and bristles, have not yet been 
conclusively worked out for hides and skins. 
When the leather industry first receives these 
hides they are “green” and are put through a 
cleaning process. Although this does not suc- 
ceed in destroying the spores, it nevertheless 
diminishes considerably the risk of anthrax in- 
fection,. because it washes out the blood, dirt 
and other substances containing spores. 

The early operations in the wool industry are 
particularly dangerous, since the dust and dirt 
are laden with germs. Pulmonary anthrax 
owes its special title “wool-sorters’ disease” to 
its appearance almost exclusively among 
workers in dusty wool processes. 

Cases of anthrax also appear among workers 
in glue factories, rag-sorting workers, felt fac- 
tories, and establishments where fertilizers and 
artificial animal food are being prepared. The 
danger of infections in these, occupations 1s 
comparatively slight. 





J. M. Stoutt, Utah Insurance Man, Dead 

The death occurred at a Salt Lake City hos- 
pital last week of Joseph M. Stoutt, well-known 
Salt Lake City insurance man and founder and 
president of the Stoutt-Sorenson Insurance 
Agency. Mr. Stoutt, who was seventy-eight 
years of age, was a native of Ohio and a 
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graduate of the law school of Michigan. In 
addition to his insurance activities he was the 
founder of one of the Salt Lake City’s leading 
banking institutions. He had been in Utah 
over thirty years. 


Dr. Hoffman Attacks Social Insurance Bill 

Unemployment insurance as proposed in a 
bill introduced into the legislature by Senator 
Henry A. Huber of Stoughton, Wis., has been 
made subject of an attack by the representatives 
of one of the large insurance companies of the 
country. The Huber bill was drafted and 
worked out by Professor John R. Commons of 
the University of Wisconsin. This bill was at- 
tacked as socialistic by Frederick L. Hoffman, 
vice-president of the Prudential Life Insurance 
Company in an address before the legislature. 
The Huber bill has attracted wide attention 
among mercantile companies and insurance or- 
ganizations. 

“The propaganda for unemployment insur- 
ance in America,” he said, “is a sinister move- 
ment fostering the aims and objectives of the 
socialist, and communicated through the Amer- 
ican Association for Labor Legislation, which 
is indifferent to the consequences of its propa- 
ganda, neither indorsed by organized labor nor 
by organized industry.” 


A. F. O’Daniel, secretary of the City Insur- 
ance Company of Pennsylvania, visited New 
York last week in connection with the new re- 
insurance pool which held a meeting in Newark 
last week. 








“all kinds of Insurance 
on Automobiles” 


FIRE THEFT 
COLLISION LIABILITY 
PROPERTY DAMAGE 


AUTOMOBILE INSURANCE EXCLUSIVELY 


American Automobile 
Insurance Company 


Pierce Building, ST. LOUIS, MO. 


LAWRENCE B. PIERCE, Chairman of Board 
CHAS. W. DISBROW, President 

















Providence Fire Department Criticized 
In a report just made to the National Board 
of Fire Underwriters by the board’s commit- 


tee at Providence, R. I., the statement is 
made that the Providence fire department is 
now seriously undermanned and its force 
“critically inadequate to cope with fires of even 
moderate extent.” 

The report states that “except as regards 
the apparatus, which is completely motorized 
and practically new, the department is a weak 
organization, dangerously undermanned, poorly 
trained and drilled, and very deficient in large 
stream appliances and fire prevention work. 
Very disastrous fires are likely to be ex- 
perienced unless this situation is immediately 
corrected.” 

The committee finds that since it made a re- 
port on the Providence situation to the board 
in 1912, the great majority of the reeommenda- 
tions as to betterment of the city’s water sup- 
ply system made at that time have been fully 
complied with and that further improvements 
have been begun and are in contemplation for 
the near future. The completion of the new 
fire alarm headquarters is held to be a further 
contribution toward improving the fire risk 
situation. 

Millions Destroyed by Oil Fires 

The Sone & Fleming works of the Standard 
Oil Company in the Greenpoint section of 
Brooklyn, N. Y., which was the scene of a five 
million dollar fire a year ago, was menaced 
again last week by a fire, which, however local- 
ized itself to five tanks, causing damage esti- 
mated at about $100,000. The fire started ina 
crude oil still, There oil is heated and vapor- 
ized. While the alarm was being sounded, the 
flames crept beyond control. One tank caught 
fire and then the others. 

Oil fires have proven costly to the nation, 
according to the bureau of mines, which re- 
ports that during the ten years from 1908 to 
1917, inclusive, there were 503 noteworthy oil 
and gas fires in the United States whcih de- 
stroyed property estimated to be worth $25,- 
254,200. Three hundred and ten of the fires 
and $11,148,000 of the aggregate loss were 
caused by lightning. The prominence of this 
hazard is due to the prevalence of wooden-roof 
tanks and to rusted metal coverings that permit 
the ingress of air. This causes the development 
of a dangerous, gaseous mixture heavily 
charged with static electricity which has a 
strong attraction for lightning. 


Captain J. W. Cann Dead 
Captain John W. Cann, a retired sea captain, 
well known among marine underwriters, who 
was for many years in the African trade and 
later connected with the National Board of 
Marine Underwriters, died at his home in 
Brooklyn last week, age eighty-four years. 





- 

Earl C. Hunt has been appointed third assist- 
ant secretary of the United States Casualty 
Company. He has been in the service of the 
company for somewhat over three years. He 
was at first claim auditor at Chicago, but was 
transferred to the home office claim department 


in January, I919. 
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Extracts from 1920 Statements of Fire and 
Marine Insurance Companies 
(Supplemental to data previously published in THE 


SPECTATOR.) 


Name and Location 
of Company 


Albany, Albany, N. Y.. 


American Eagle, New 
UK 66 oie <hieseiuns 


Arizona Fire, Phcenix. 


Atlantic City Fire, At- 
PRC ORG |. 6 oie sees 
Atlas, London ........ 


Baltimore American, 
DANONE Soon nce. 


Boston, Boston 


Caledonian - American, 
OW TOP occuecacs 


California, San Fran- 
Sy Caen, Gee 


Carolina, Wilmington. 


Central, Baltimore .... 


Cleveland Nat’l, Cleve- 
RES Srarg ge bare 


Commerce, Albany 

Commonwealth, N. Y.. 
Concordia, Milwaukee. 
Continental, New York. 
Des Moines Reins., Des 


Moines 
Dixie Fire, Greensboro. 


Eagle Fire, Newark... 


Equity, Kansas _ City, 
CAS Enea 
Eureka Fire & Marine, 
Cincinnati 
Farmers, York, Pa.... 


Federal Union, Chicago 
Fidelity Fire, Sumter.. 
Fidelity-Phenix, N. Y.. 


Fire Association, Phila- 
GEIR... cise sacedceiere 
Firemens, Newark .... 


First Reins., Hartford. 


Franklin Fire, Philadel- 
ER Ae a 
Girard F. & M., Phila- 
delphia 
Glens Falls, Glens Falls 


Hanover, New York... 
Hudson, New York... 


Iowa Nat’l, Des Moines. 


Lumbermens Mutual, 
ea 
Marquette Nat’l, Chi- 
RO Soc cash ascetens 
Mechanics, Philadel- 


phia 
Michigan F. and M., 
Detroit 
Millers Mutual, Alton. 


Minneapolis F. and M., 
Minneapolis ........ 

National-Ben Franklin, 
Pittebtirgh .os..<cccee 

National, Hartford 


National 


Trades, Chi- 
cago - 
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Dec. 31 


1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 


1920 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 


Assets 
$1,398,734 
1,335,558 
4,279,176 
3,878,089 
544,806 
501,814 


526,596 
504,831 
5,396,711 
4,489,759 
1,614,009 
1,553,585 
13,616,501 
12,570,081 
649,431 
540,639 
3,395,794 
2,273,253 
1,281,139 
1,227,896 
162,501 
160,949 
2,022,613 
1,961,187 
2,938,138 
2,371,271 
1,937,727 
1,826,717 
1,002,829 
923,521 
4,371,581 
3,712,325 
4,640,812 
4,056,844 
40,857,878 
39,624,376 


606,900 
1,737,322 
1,369,388 
1,493,721 
1,200,398 

469,316 

420,854 

514,934 

521,660 
1,483,692 
1,404,311 

726,190 

735,313 

645,991 

517,554 


27,863,468 


25,816,262 
16,189,923 
14,938,105 
9,733,169 
9,430,918 
3,600,006 
2,784,935 
6,347,275 
5,521,287 
3,231,570 
3,252,811 
10,100,510 
9,329,860 
42,765,375 
33,621,309 
531,563 
552,146 
7,000,131 
6,373,120 
2,535,823 
2,043,770 
1,229,109 
1,068,920 
1,729,751 
1,439,823 
1,504,303 
1,410,203 
2,789,829 
2,618,752 
2,342,770 
2,158,750 
1,384,067 
1,283,663 
1,100,876 
1,011,746 
5,314,612 
4,836,899 
27,112,321 
24,723,963 
446,440 
435,086 


Surplus 
to Policy- 
holders 
$783,840 
791,331 
1,918,527 
2,060,722 
204,922 
245,530 
415,672 
408,901 
1,586,492 
1,353,338 
1,205,236 
1,190,530 
4,656,316 
5,043,760 
461,188 
516,277 
1,615,514 
1,093,658 
650,618 
650,244 
120,540 
118,062 
1,500,446 
1,488,887 
1,716,004 
1,279,223 
1,159,865 
1,246,048 
644,879 
609,751 
1,778,505 
1,527,064 
1,359,142 
1,451,843 
19,047,272 
21,364,824 


386,309 
844,343 
811,680 
821,023 
830,147 
369,131 
339,997 
335,800 
346,275 
731,265 
691,810 
290,460 
293,817 
291,326 
300,643 
8,186,208 
9,770,834 
4,871,596 
5,159,073 
8,336,742 
3,738,810 
1,135,480 
1,002,638 
2,079,327 
2,519,114 
674,841 
973,047 
3,713,140 
3.695,465 
12,061,312 
10,773,781 
376,199 
409,453 
1,973,236 
1,929,368 
1,106,098 
1,333,376 
788,394 
779,514 
621,126 
684,904 
501,363 
601,445 
1,164,542 
1,155,162 
867,632 
863,130 
910,985 
805,302 
340,538 
324,673 
1,601,342 
1,786,120 
8,318,306 
8,057,578 
337,702 
355,108 


Thursday 

New India, Bombay... 1920 $1,007,627 $1,007,627 
North _Carolina Home, 1920 1,022,569 700,415 
WAUMEO | ic sdats sewaks.s 1919 898,803 672,164 
Northern Assur., Lon- 1920 9,574,615 12,699,468 
UE. cas occ sans ones 1919 8,066,640 10,628,893 
Northwestern National, 1920 9,976,838 2,912,300 
Milwaukee ......... 1919 9,851,920 3,010,911 
Ohio Farmers, LeRoy.. 1920 5,136,857 1,228,442 
1919 4,868,445 1,437,988 

Old Colony, Boston... 1920 4,118,634 2,134,348 
1919 8,804,503 2,240,033 

Palmetto Fire, Sumter. 1920 1,121,611 529,061 
1919 947,857 538,942 

Peninsular Fire, Grand 1920 1,622,589 1,105,674 
ADIOS 6850006 <teee 1919 1,259,550 1,259,550 
Phenix, Hartford .... 1920 23,629,511 11,974,421 
1919 21,738,531 11,740,471 

Potomac, Washington.. 1920 922,342 443,194 
1919 751,816 396,551 

Queen Ins. of America, 1920 17,044,650 7,024,199 
NOW WORE: 06-606. oa 1919 15,871,765 7,477,601 
Security, Cincinnati... 1920 482,596 312,057 
1919 497,693 327,822 

South’n Home, Charles- 1920 759,286 470,628 
COM ccccwecvvcccvccs 1919 456,633 314,400 
Standard Fire, Trenton. 1920 1,559,364 823,839 
1919 1,449,440 802,285 

Sterling Fire, Indian- 1920 2,501,240 1,393,455 
MUNEE.ns<s.aooie-ase nie's 1919 2,140,495 1,392,462 
Superior, Pittsburgh... 1920 3,067,549 1,185,340 
1919. 2,644,766 981,012 

United American, Pitts- 1920 1,011,397 426,608 
SES SRS Be Pee 1919 985,370 448,451 
United Firemens,Phila- 1920 1,718,026 509,713 
RMR is cca ane sane 1919 1,744,175 556,067 
United States Fire,New 1920 12,569,532 4,278,547 
IIS. dca sig a eco cee 1919 10,689,359 4,313,169 
Victory Fire, Philadel- 1920 1,470,178 840,239 
RR RR Stay 1919 1,005,455 1,005,455 
United Aut., Grand 1920 180,497 110,235 
INOS oe pacwit eee ae 1919 117,855 117,280 


Bill Amending Compensation Law Passed 

The New York Senate has passed the bill 
of Assemblyman Brady, amending sections 
3, 91 and 93 of the workmen’s compensation 
law, by defining the word “commission,” and 
making these sections conform to the pro- 
visions of the bill to reorganize the State In- 
dustrial Commission. Sections 62, 63, 65, 66 
and 75 are repealed. 

A bill offered by Senator Gibbs amends sec- 
tion 185 of the insurance law by authorizing 
mutual employers’ liability and workmen’s 
compensation insurance corporations to trans- 
act any one or more of the kinds of insurance 
specified in subdivisions 2 and 7 and section 
70, under certain prescribed conditions. 

The Senate labor committee has reported 
favorably Assemblyman Brady’s bill re-enact- 
ing the employers’ liability law as chapter 73 
of the consolidated laws. : 

Senator Knight’s bill, re-codifying the labor 
laws, has been passed by the assembly, and sent 
to the Governor. 


Governor Miller Signs Two Insurance Bills 

The following bills have been signed by 
Governor Miller: 

Senator Towner’s bill permitting the Inde- 
pendence Insurance Company to apply to the 
State tax commission for revision and readjust- 
ment of taxes against it, under section 187 of 
the tax law. 

Senator Knight’s reorganizing the State In- 
dustrial Commission, and recodifying the labor 
law. 

Assemblyman Brady’s bill amending sections 
3, 9 and 93 of the insurance law by defining 
the word, “commission,” and by making those 
sections conform to the provisions of the bill 
reorganizing the State Industrial Commission. 
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INSURANCE STOCK QUOTATIONS 


THE SPECTATOR 


FIRE AND CASUALTY SECTION 


The table below was corrected for Tue Spectator by the firm of Noble 


& Corwin, New York, who make a specialty of this class of securities. 


New York and Hartford Casualty and Surety Stocks 


Capital 
(000 Omitted) Bid 





‘Etna Casualty and Surety......... 2,000 ore 
FAG TM 65 SS 5 hikes «+. _5,000 490 
American Surety <....... . *5,000 65 
Bond and Mortgage Guar.. 5,000 210 
Fidelity and Casualty ..... 2,000 370 
Great Eastern Casualty... 850 100 
Hartford Steam Boiler ... 1,000 295 
Home Title Ins. Co........ 600 180 
Lawyers Mortgage ......... we 6,000 115 
Lawyers Title and Trust........... 4,000 125 
Lawyers Westchester M. and T... 400 80 
Metropolitan Casualty ............ 200 Bee: 
NatiOtGi  SOTOGe ~ ies cd ents cc'e sieve 5,000 180 
New Amsterdam Casualty......... 71,250 20 
New York Plate Glass............ 300 100 
New York Title and Mortgage...... 3,000 115 
Preferred Accident <..:....0:.e«s: 700 500 
Tithe Geer, “ANG: PRONE eas ee econ 6,000 310 
Wr ee RA Tene 6,000 515 
United States Casualty............ 500 150 
United States Title Guaranty....... 625 70 
Westchester Title and M.......... 500 150 





* Par $50. 7 Par $25. 
B, 1 per cent extra January 1, 1919. 
5 per cent extra February 9, 1916. 


t New stock. A, 2 per cent extra December 31, 1919. 
F, 1 per cent extra January 2, 1920. C, 
R, 1 per cent extra July 1, 1920. 

All the above stocks have a par value of $100 except as otherwise noted. 


New York and Hartford Fire Insurance Stocks 


Capital March 16, 1921. 
(000 Omitted) Bid Asked Dividend Rate 
Etna Insurance Company......... 5,000 440 460 24 QJ 
American Alliance ..........ces-- 1,000 275 290 16 QO&J 15 
Assurance Company of America.... 200 95 anae 7% FRA 
Bankers and Shippers............ 1,000 185 ae 8 SS ae 
Coee OR LUO ROM ocd ss op cine eek 1,000 180 196 10 J&J 
Asked Dividend Rate nn, FE EER PE 710,000 61 63 20 J&J 7 
425 somarcuwesish eaten cc sme ead 5,000 300 325 24 iy 
presi oO ge aT ee aera 2,500 490 510 
oe 10 oJ - Oj RR ae TO 71,000 75 82 soma 
218 16 OF 15 CG SE ar oe ws oc oe awa $1,000 45 60 20 J&J 
390 $4 Oy Globe and Rutgers..<...........2. 700 1,200 PR 80 T&T 
125 3 Genk (Americal *. os kc cccccncedns 10,000 260 266 24 OF 
320 10 OJ BIGNOVEE 5c coc tdi cccctscccnsbeses *1,000 85 95 A 60 QJ 31 
195 12 Oj CS eR ay 4.000 an te 550 16 OJ 
120 100 EMONT a axe 92 HO Reape de és He Hehe e 6,000 $335 848 30 OF 
135 J Merchants Fire, common........... 300 475 525 25 J 
100 4 J&J Merchants Fire, preferred....:.... 100 100 110 7 2 
140 10 J& National Liberty Sake Dane wag aes ahaa *1,000 175 185 C20 Re 
a -* oF IRIE WOES isin boo ca ec w:ases Gta 2000 bu 430 20 OF 
20 12% Pn Snide e dare a oN Oe Ge ne Cee eas *1,000 127 133 D20 ie 
110 20 OF pO Sn Le $2,000 35 40 10 A 
120 F&O NOFENEEM 6. 6 owen tovcccceevscoens 500 102 ase 7 J&J 
520 B24 BE iis «isla oa betoeeeiccecaxet +400 45 60 10 J& 
390 20 OM RNS Sonic oc oesd oa conc oe eee 3,000 ae 460 24 O& 
530 J 16 oF ames GW oc av nan ae eomouel B-- 80 eS SS 
1 UV VESAME 2 oes ccercccccccceceve 50 75 6 J& 
160 ajap it SE UNE owe occ esetenenners 1,400 45 50 2 Pea 
160 10 T&I Westchester ........-.0-- & anal aaeaeacaee 34 37 20 OF 
*Par $50. + Par $25. {Par $10. {Par $20. A, 9 per cent January 31; 10 
per cent April 30; 12 per cent July 31; 15 per cent September 30, 1918. C, 2% 
per cent extra January, 1920. D, 5 per cent extra January, 1919. E, 1% per 


cent extra February and August; 1 per cent extra May and November. 
All the above stocks have a par value of $100 except as otherwise noted. 





EDMUND ELY TALKS TO BROKERS 


Says Collision Hazard in New York Is Not 
Insurable Risk 

The recent action of the A®tna affiliated 
companies in refusing to issue full collision 
coverage on automobiles and in making man- 
datory the use of suitable locks on all cars, 
was discussed at the A®tna class in insurance 
by Edmund Ely, of the New York office, last 
Monday. Mr. Ely is the chief automobile un- 
derwriter at that office and his remarks were 
listened to with great interest by the brokers. 

Mr. Ely said that rates as now used were 
predicated upon abnormal conditions under 
which there was no moral hazard. Due to the 
scarcity of new cars and the difficulty of get- 
ting repairs, people were glad to take good care 
of the cars they had. Conditions now have 
made the moral hazard a serious matter. 
Furthermore the public, he said, are not pre- 
pared for a raise. He named four evils of the 
automobile business, overinsurance, valued 
policy, theft coverage and full coverage col- 
lision. Of these evils he considered the latter 
the worst at present. In fact, he said, the 
hazard had become so bad in New York as 
not to be an insurable risk. The moral hazard 
enters in there and is almost impossible to 
check. By using a $50 and $100 deductible 
clause Mr. Ely thought that the moral hazard 
will be considerably lowered and that the com- 
pany was doing a public service by promoting 
careful driving. He also mentioned the ques- 
tion of careless chauffeurs, and believed that 
the new clause would make employers more 
careful in selecting them. 

Mr. Ely said that the A2tna companies were 
hopeful that their action would be supported 
by similar action on the part of other com- 
panies. He also expressed the hope that the 
#tna business would remain unimpaired in 
spite of the new rulings. 

In the course of discussions following Mr. 
Ely’s talk it was shown that higher liability 
limits could be sold for less cost than full cov- 
erage collision and the opinion was expressed 


that it would be of more value to the policy- 
holder, 

The question of inspections was brought and 
Mr. Ely expressed his opinion that the ex- 
pense of an adequate inspection staff would be 
prohibitive. He said that it had been tried, 
but was not found feasible. 


Insurance Bills Still Coming Up at Albany 


Senator Karle has introduced two insurance 
bills at Albany. One amends section 22 rela- 
tive to reinsurance, and the other amends sec- 
tion 45 in relation to reports of insurance cor- 
porations organized outside the United States. 

A bill introduced by Assemblyman Zimmer- 
man adds new section 141-a to the insurance 
law, requiring rate-making associations to fur- 
nish services without discrimination. nd 

Senator Towner and Assemblyman Gardner 
have introduced in their respective houses a 
bill amending sections 262, 263 and 266 of the 
insurance law relative to co-operative fire in- 
surance corporations. Such corporations shall 
not be formed by persons residing in a city of 
more than 600,000 inhabitants. Buildings or 
property outside the territory comprised in the 
incorporation certificate of such corporations 
and territory to which such corporation may 
be legally extended, shall not be insured. 
There are other provisions in the measure. 

The Senate insurance committee has reported 
favorably Senator Towner’s bill, amending 
section 34 of the insurance law relative to de- 
ductions from premiums upon which a tax is 
payable by a foreign corporation or a foreign 
insurer. 

One of Assemblyman Gardner’s insurance 
bills, reported from the House insurance com- 
mittee, amends section 13 by authorizing the 
Superintendent of Insurance to receive the de- 
posit from a domestic insurance corporation 
whenever such deposit is required by the laws 
of another State or itregulations, as a con- 
dition of the admission of such corporation to 


that State. 
25 


Havana Port Congestion Almost Cleared Up 

Alfred A, Earl, of the firm of Block, Earl & 
Manuel, insurance brokers, returned last week 
from a business trip to Mexico. Mr. Earl 
stated that the freight congestion at Havana 
had been almost entirely cleared up, although 
there is still a little freight on the docks. 





Roy _E..Curray, assistant secretary of the 
Inter-Ocean Reinsurance Company of Cedar 
— Iowa, was in New York early this 
week, 





The Liberty Fire 


Insurance Co. 
Statement, Dec. 31, 1920 


Total Liabilities $491,607 .98 
Capital Stock.. 200,000.00 
Net Surplus... 244,784.97 





Total Assets... $936,392.95 


LINES WRITTEN 
Fire, Lightning, Tornado, Rent, 
Use and Occupancy 


Automobile Fire Floater 
Riot and Civil Commotion 


The Surplus will be further in- 
creased from time to time as 
business warrants. 


Home Office 


TITLE GUARANTY BLDG. 
ST. LOUIS, MISSOURI 























BROOKLYN BROKERS MEET 


Jesse S. Phillips and W. B. Mann at 
Dinner 


WEEKLY LECTURES PLANNED 


Occasion Marked by Large Attendance— 
More Than 200 at Tables 


The annual dinner of the Brooklyn Brokers 
Association was held in the rooms of the 
Brooklyn Chamber of Commerce last week. 
The attendance exceeded all expectations, there 
being over two hundred members present. 

President James Boylan presided at the after- 
dinner speaking. He announced an educational 
program to consist of weekly lectures to be 
sponsored by the association. These lectures 
will be given by men well able to instruct in 
the various branches of insurance. 

Jesse S. Phillips, Superintendent of Insur- 
ance of New York State, was one of the 
speakers. His talk revolved around the diffi- 
culties incident to the agents’ and brokers’ 
license laws. He stated that his efforts were 
always on the side of the full-time men, but 
that they must realize the constitutional limits 
of the law which does not give him power to 


THE SPECTATOR 


FIRE AND CASUALTY SECTION 


\ 
refuse a license in case the applicant is able to 
satisfy the requirements. 

William B. Mann, superintendent of agencies 
for the Ocean Accident and Guarantee Cor- 
poration of London, gave a short talk which 
was much appreciated by the brokers. Mr. 
Mann said that he believed that an insurance 
salesman must know his job and realize his 
responsibilities. He should analyze insurance 
needs with a view to giving his client the right 
sort of coverage. Speaking about placing in- 
surance he said: “Mutual insurance is an 
ideal, and like most ideals is impractical. The 
solid old line stock companies are built to en- 
dure. The price of their product is worth its 
cost.” 

Speaking further Mr. Mann called attention 
to the possibilities in the side lines of casualty 
insurance, especially in Brooklyn, where, he 
said, there is remarkably little development in 
a number of important coverages. He told the 
brokers that they spend too much time going 
after big business and neglecting the multitude 
of small lines at their hand. . 


Little Rock Fire Hazard Moderate 
Conditions generally throughout the busi- 
ness section of Little Rock are good from the 
standpoint of fire 
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hazard according 
to H. B. Savage 
of the conserva- 
tion division of 
the Arkansas 
Fire Prevention 
Bureau. 

“Of course,” 
Mr. Savage said, 
“we find some 
places pretty bad, 
but this condition 
is only tempo- 
rary, though it is 
dangerous never- 
theless. Such lit- 
tle carelessness 
and neglect is 
what starts fires. 
But these have 
been readily and 
quickly corrected. 
in most cases 
when the atten- 
tion of those re- 
sponsible for it 
has been called to 
the hazard. 

“A noticeable 
feature of the fire 
prevention work 
all over the city 
is the freedom 
from vast ac- 
cumulations of 
trash, waste pa- 
per, and in- 
flammables_ that 
were previously 
found -to exist. 
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There is also more general use of metal cans 
and metal-lined boxes as receptacles for trash. 
There is still room for improvement, however, 
in electric wiring. 

“These things are reflecting favorably in 
the fewer number of fires in Little Rock, as 
well as the smaller number of fire alarms. 
This goes far toward saving money for the 
tax payers and- property owners, and if the 
fire department inspections are constantly and 
regularly made, the number of blazes in the 
city will continue to decrease. 

“The fire department is doing splendid in 
its fire prevention work and Chief Charles S. 
Hafrer and his men are to be congratulated 
on the service they are giving property owners. 
The firemen are in a position to realize that 
it is much easier to put a fire out before the 


blaze starts, by removing the cause, and the * 


conservation division of the Fire Prevention 
Bureau is ready -to assist them in this work.” 


Edson S. Lott as an Insurance Ace 

On another page of this issue of THE Spec- 
rAToR will be found a cartoon depicting Edson 
S. Lott, president of the United States Casu- 
alty Company, of New York, in the act of 
dropping one of his famous “TNT” bombs on 
the stronghold of the mutual companies, while 
passing on in his aeroplane to bombard the 
fortification of the reciprocal exchanges. Mr. 
Lott has achieved a wide reputation as a 
powerful advocate of stock insurance as com- 
pared with mutual insurance, particularly in 
liability and compensation lines, 


Niagara Special for East New York 

B. M. Caruth has been appointed special 
agent of Niagara Insurance Company for East 
New York. Mr. Caruth will have his head- 
quarters at Albany. The Niagara now has 
four specials for New York State. 


4 \ 
—The Minnesota Mutual Life Insurante Company, 
which retired from the Pacific Coast some years ago, is 
again entering Idaho, Montana and Washington. 


—The Facific Coast department of the National 
Board of Fire Underwriters, which now maintains 
headquarters at San Francisco, has just completed an 
inspection of Stockton, Cal. 


—The La Salle Fire Insurance Company of Louisi- 
ana, it is reported, is preparing to enter the State of 
California, but as yet has made no application to the 
Insurance Department of that State. The La Salle 
is better known as the Liberty National Fire. 


—The Arizona fire insurance rating bill, which has 
been causing the companies entered in that State no 
small amount of anxiety, was defeated in the House 
ot Representatives, February 28, by a vote of 30 to 
6. The bill had passed the Senate by a vote of 14 
to 4. 


—The All-American Brokers, Inc., of Newark, N. J. 
with John McKenna as agent, has been chartered in 
the office of the Secretary of State to operate as agents 
and brokers in marine, fire, life, health, accident, theft, 
burglary and other kinds of insurance. The concern 
has a capitalization of $500,000. 


—The Britton Agency Corporation of Newark has 
been chartered in the office of the Secretary of State 
tc operate a general insurance agency and insurance 
brokerage and adjustment business consisting of and. 
in connection with fire, casualty, life, accident, death, 
health, plate glass and other kinds of insurance. 


a 
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NEW YORK SURVEYS 

New Building.—lf the theory be a sound 
one that the remission of taxes on dwelling 
properties for ten years will lead to a large 
dwelling development, it will be good for fire 
insurance because policies will be in demand. 
So far there are no active signs of any such 
a step. Indeed, the new plans filed in Febru- 
ary, were almost one million dollars less than 
in February, 1919. That amounted to approxi- 
mately nine million dollars of value as against 
ten the year before. These figures include 
new structures and changes. 

In Twenty Years.—The twentieth anni- 
versary of the Insurance Society led some 
one to turn up the development of insurance 
matters in that period of time. A few com- 
parisons are extremely interesting as shown 
in the following statement: In the year 
1901, the total assets of the fire and marine 
insurance companies, as shown by the New 
York report, amounted to $320,000,000; the 
liabilities, including capital and __ script, 
amounted to $215,000,000; the receipts $175,- 
900,000; and the disbursements $164,000,000 ; 
the surplus was $104,000,000. Some twenty 
years later the standing was: Assets $1,200,- 
000,000; liabilities $850,000,000; income $820,- 


000,000; disbursements $656,000,000; net sur- 


plus $365,000,000. 

The Lectures —Wm. B. White, Chief In- 
spector of the New York Board of Fire 
Underwriters, delivered his lecture on sugar 
refineries before the intermediate class of the 
Insurance Society of New York last week. 
Mr. White is a new lecturer in the group and 
his subject also is new. Both speaker and 
subject were heartily welcomed. John E. Cur- 
tis of the Phoenix Assurance delivered his 
lecture on the subject of flour mills with his 
usual skill and thoroughness in the handling 
of special hazards, while Robert I. Watson 
of Frank & DuBois handled the subject of 
correspondence. Mr. Watson has made a spe- 
cial study of this subject and is well quali- 
fied to speak thereon. 

Well Put.—A letter received from a bank- 
ing house on the street the past week, after 
stating that they were complying with the re- 





quest submitted, closed with the phrase quoted 
below, which seems to be a most excellent ad- 
dition to what was in fact a mere routine 
letter. The sentence was, “Can we be of 
further assistance to you?” 

A Bit Slow.—Just think of it. For the five- 
year period, 1915 to 1919, London only had 
21,579 fires, while New York City in that 
period had probably nearly 75,000, since we 
average I5,000 per year. We are afraid our 
English friends will never catch up with us. 

The Ten Per Cent Equipment.—There are 
a large number of risks which enjoy a small 
reduction in the rate of insurance of I0 or 
I5 per cent, because of the sprinkler equip- 
ment which, as evident from this reduction, is 
quite sub-standard, but still deemed worthy 
of some allowance. A fire in one of these the 
past week opened 70 heads and is an indica- 
tion of the fact that limited dependence only 
can be placed on such equipments. At the 
same time, in the average case, the equipment 
will and should be expected to hold a small 
fire, but it is not a 100 per cent equipment by 
any means. 


CHICAGO AND THE WEST 

New Firm of Adjusters Organized.— 
Erion, Thomas & Ross, is the name of the 
new firm of consulting adjusters and apprais- 
ers recently organized with offices in Chi- 
cago and New York. Frank L. Erion, vice- 
president of the Lloyd Thomas Appraisal Co., 
is president of the new organization. John J. 
Thomas is vice-president and Clifford B. Ross 
is secretary and treasurer. Mr. Erion, was for 
a number of years assistant manager of the 
Western Adjustment and Inspection Company. 
The new firm will act as adjusters for the in- 
sured, but only in cases where the purpose of 
employing an adjuster for the assured is to se- 
cure a fair and honest loss settlement. 

F. H. Harvey Resigns.—F. H. Harvey, 
State agent for the Insurance Company of the 
State of Pennsylvania in Illinois, has resigned 
his position. 

Fred Rye Remembered by Associates.— 
Fred A. Rye, who recently resigned as man- 
ager of the Western Insurance Bureau, to 


go with the Commercial Union at New York, 
presented with a handsome traveling 
bag by his associates in the office of the 
Western Sprinkler Risk Association. 

C. R. Tuttle Takes Vacation.—C. R. Tut- 
tle, Western manager of the North America, 
accompanied by Mrs. Tuttle, is spending a va- 
cation at the Grove Park Inn, Asheville, 
NeG& 


Was 


PACIFIC COAST ITEMS 

Plans Capital Increase—The Arizona 
Fire Insurance Company is arranging to add 
$100,000 to its present capital stock of $200,- 
259.50. The new issue will be sold above par, 
thus adding a substantial amount to the com- 
pany’s surplus. 

Resigns From Federation.—J. J. Ryan, 
who has been secretary of the Insurance Fed- 
eration of California since organization in 
1916, has entered his resignation and, it is re- 
ported, will announce a new connection within 
a very short time along entirely different lines. 
Previous to Mr. Ryan’s connection with the 
Federation, he was for eight years a member 
of the California legislature. Differences over 
the King tax bill are said to have been the 
cause of Mr. Ryan’s action. 

Lays Cornerstone.—The cornerstone of 
the Commercial Union’s new building at San 
Francisco was laid during the recent visit of 
General Manager G. M. Armstrong, who passed 
through the city en route to the home office 
in London after an extended inspection trip 
through the Far East. The building is a 
seventeen-story structure fronting on Pine and 
Montgomery Streets, and when completed will 
be one of the largest and most handsome office 
buildings in the city. 

All Cover Policies Opposed.—The Board 
of Fire Underwriters of the Pacific is up in 
arms against the “all cover” policy, issued by 
the London Lloyds and has notified the Brokers 
Exchange of San Francisco that any business 
placed under this policy is in direct violation 
of Board rules. 


BOSTON AND VICINITY 
Coinsurance Law Discussed.—The Insur- 
ance committee of the Massachusetts legisla- 
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ture heard Commissioner of Insurance Hobbs 
discuss his bill to amend the coinsurance law. 
The Commissioner’s bill is in brief that the 
coinsurance rider should “also include an esti- 
mate of the value of the property, which 
estimate shall determine the amount of insur- 
ance which the insured must carry in order 
to avoid a reduction of the insurer’s liability in 
the event of a loss.” The Boston Real Estate 
Exchange strongly backed up the bill, as it 
does every measure which seems to increase 
insurance expense, but there seemed to be little 
suggested which would offer a concrete measure 
to embody the Commissioner’s theories. There 
is little likelihood that any legislation will re- 
sult from the Commissioner’s bill. 


Employers Fire to Expand.—Vice-Presi- 
dent and Manager H. Beldon Sly of the Em- 
ployers Fire, has left for a trip throughout 
the Middle States, visiting Chicago, Cleveland, 
Indianapolis, St. Louis and Louisville. He 
says that the company will at once apply for 
admission to all New England States, the New 
York and Middle States, Ohio, Indiana and 


Illinois. 


W. A. Quigley Special Agent.—W. A. 
Quigley has been appointed special agent to suc- 
ceed H. A. Wiley as special agent for the 
Royal in New England. Mr. Quigley’s field 
will cover all New England States except 
Connecticut. Mr. Quigley was formerly asso- 
ciated with the Continental as special agent 
for Eastern Massachusetts and Rhode Island. 


PHILADELPHIA NOTES 


Consolidation Surprises Walnut Street.— 
The consolidation of two agencies here was 
quite surprising to persons interested in Wal- 
nut Street affairs. The agencies of Burling 
D. Prince and Clarence Wrigley have combined 
under the firm name of Prince and Wrigley. 
Offices will be operated from the location now 
occupied by Burling D. Prince. The arrange- 
iment is understood to be effective at once. 


Resigns From People’s National.—Agency 
Secretary Knabe of the Peoples National has 
resigned to accept a similar position with the 
United Firemens. H. R. Hoard, until recently 
manager of the local department of the com- 
pany and formerly one its special agents, 
has been appointed to fill the place. 
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RECIPROCAL EXCHANGES 


ron. P. Tecumseh Sherman Analyzes 
and Criticises Plans 

ASSESSMENT LIABILITY DESCRIBED 

In One Case it Might Amount to Four or 


Five Hundred Times the Annual 
Deposit 


Edson S. Lott, president of the United 
States Casualty Company of New York, in 
securing the opinion of Hon. P. Tecumseh 
Sherman of New York, a lawyer who special- 
izes in insurance law, on the contracts offered 
by a number of reciprocal or inter-insurance 
exchanges, did a service to insurance in gen- 
eral and to the patrons and members of such 
organizations in particular. Mr. Sherman’s 
analysis of what he terms “tricky indemnity 
contracts,” he summarizes as to one of them 
as follows: 

“Recklessly excessive power to the attorney 
in fact. Trick bonding clause. Deceptive pro- 
vision as to attorney’s remuneration. Trick 
committee Trick deposit 
clause. Method of recovery prescribed in 
policy impracticable.” 

Mr. Sherman particularly criticises the po- 
sition taken in many cases by the attorney in 


advisory clause. 


fact, saying: 

While the plan requires certain services 
from the attorney, the latter does not bind 
himself to render such services, but keeps him- 
self free to render only such services as he 
may choose, and to quit at any time, leaving 
the other parties to “hold the bag’ whenever 
the venture may cease to be profitable to him. 
In other words, he is simply an irresponsible 
salesman, whose interests, commercially speak- 
ing, are adverse to those of his customers. 

Later on in this opinion, Mr. Sherman de- 
scribes certain features of various contracts 
which were submitted to him, and sets forth 
ways in which he considers some attorneys 
have taken advantage of their subscribers in 
connection with the fixing of commission, the 
appointment of members of advisory boards, 
etc. 

In analyzing twelve different contracts, Mr. 
Sherman points out that in one of them the 
liability to assessment is limited to subscrib- 


er’s pro rata share of all losses, the policy 


liability being subject to the same limit; in 
another the liability to assessment is limited 
to subscriber’s pro rata share of all losses and 
expenses, the policy liability being subject to 
the same limit; in still another, the liability to 
assessment is limited to the amount of the 
subscriber’s “basic premiums,” with policy lia- 
bility subject to same limit; in a fourth, the 
liability to assessment is limited to the sub- 
scriber’s pro rata share of total loss and re- 
serve requirements for any one contract year, 
with policy liability subject to same limit; in 
a fifth, there is a liability to assessment for 
pro rata share of amount necessary to main- 
tain the surplus, subject to an absolute limit 
of double the subscriber’s annual premium, and 
the total policy liability for all losses is lim- 
ited to double the annual premium; in a sixth, 
liability to assessment is limited to five dollars 
on each assessment, but there is no limit to 
the number or frequency of assessments, and 
the policy liability on each policy is limited to 
the subscriber’s pro rata part of the total lia- 
bility on all losses. 

In six other contracts there is no liability 
to assessment. In one of these, policy lia- 
bility on each policy is limited to the subscrib- 
er’s pro rata part of the total liability on all 
losses. In another, the policy liability on any 
risk is limited to the amount of the subscrib- 
er’s annual deposit; in still another, policy 
liability on any one casualty is limited to the 
amount of the subscriber’s initial deposit; in 
a fourth, the policy liability on any one con- 
tract is limited to the amount of subscriber’s 
annual premium deposit; a fifth carries policy 
liability on each loss of three times the sub- 
scriber’s annual deposit, while in a sixth the 
total policy liability for all losses is absolutely 
limited to the amount of the subscriber’s an- 
nual premium. 

Under the plan of one concern, Mr. Sher- 
man calculates that a large subscriber of con- 
spicuous financial responsibility assumes a 
contingent liability simply inviting a financial 
calamity. As he puts it, “In the event of the 
insolvency of the exchange, all its creditors can 
pile on him and each collect from him three 
times his annual deposit—in the aggregate pos- 
sibly four or five hundred times the amount of 
such deposit.” He further states that the con- 
tingent liability assumed by an “A-1” subscrib- 
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Chairman of the Board 


108 So. La Salle Street 


CHICAGO, ILLINOIS 

















** Life Insurance and 


—How To Sell It” 


ERE’S A BOOK “chock full’ of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. A\s interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 


ABSORBING AND INTERESTING 
$1.00 postpaid 
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er under certain other plans is only a little 
less overwhelming, and goes on to say “that 
obviously this kind of so-called insurance is 
a resort appropriate only for gamblers and the 
irresponsible.” 

Other features of reciprocal or inter-in- 
surance exchanges are also taken up and dis- 
cussed at length in Mr. Sherman’s opinion. 


MISSISSIPPI AGENTS MAY CONTINUE 
ENDORSEMENTS 

Ruling by Assistant Attorney-General 
Latest Deveolpment 

F. H. Lotterhos, Assistant Attorney Gen- 
eral of the State of Mississippi, has ruled that 
local agents of fire companies heretofore 
licensed in Mississippi have the right and au- 
thority to continue making necessary endorse- 
ments on policies. He has also rendered a 
similar opoinion in which he accords the same 
rights and authority to special agents and 
adjusters. 

Mr. Lotterhos’ opinion is in part as follows: 

“What I have to say here is to be limited 
to foreign insurance companies which at the 
time the contracts were entered into had com- 
plied with the laws of the state. 

“In the construction of statutes, the prime 
purpose is to ascertain the legislative inten- 
tion, and I cannot entertain the view, in the 
light of that rule, that the legislature intended 
after a company’s authority had been revoked, 
or the company had failed to re-qualify to do 
business in the State, that it should be pre- 
vented from being represented by its special 
agents or adjusters in making inspections and 
adjustments necessary to carry out the terms 
of the pre-existing contract, or that the legis- 
lature intended under such circumstances that 
the persons insured should be denied the 
benefit of prompt settlements by adjustments, 
but should be required to go into other states, 
if they could not find property of the in- 
surer in this State, for the purpose of fixing 
and enforcing in the courts the amount that 
they may be due under the policy. 

“Therefore I am of the opinion that policies 
issued while the insurer was licensed to do 
business in Mississippi, and upon forms ap- 
proved by the State of Mississippi, that all 
necessary inspections and adjustments made 
for the purpose of carrying out the terms of 
such pre-existing contracts, and not looking to 
new business in any sense, may be made by the 
insurer’s special agents and adjusters, even 


though the insurer is not now authorized to 
transact business in Mississippi according to 
the terms of our statute.” 


NATIONAL ASSOCIATION OF 
ANCE AGENTS 

Mid-Year Convention at Cincinnati 

ceded by Get-Together Dinner— 
Addresses by Ex-Presidents 


[Special Dispatch to THe Spectator] 

Crnctnnatl, O., March 15.—All indications 
point to an exceptionally large attendance at 
the mid-year meeting of the National Associa- 
tion of Insurance Agents, to be held at the 
Hotel Gibson on Wednesday and Thursday. 
Although the regular meetings do not start 
until Wednesday morning, nearly three hun- 
dred delegates and guests had registered at 
6 P. M. to-night, and all attended the get-to- 
gether dinner in the ball room of the Hotel 
Gibson. The dinner was arranged by the local 
committee of arrangements, which was the 
governing committee of the Cincinnati Fire 
Underwriters Association, and the dinner was 
informal and a real get-together. During the 
dinner the guests were entertained by a fine 
cabaret, and afterward President Cox of the 
National association called on Karl Kleve, 
chairman of the local committee, who gave a 
short address of welcome. He was followed 
by the following ex-presidents of the associa- 
tion, each of whom gave a short talk: E. G. 
Simrall, Covington, Ky., the first president; 
A. H. Robinson, Louisville, one of the founders 
of the association and president in 1904; E. J. 
Tapping, Malwaukee; A. W. Neale, Cleveland, 
and E. M, Allen. C. M. Cartwright of the 
National Underwriter, Champ. Hitchcock of 
the Insurance Field, and J. V. Barry of the 
Metropolian Life, also spoke. Tuesday was 
devoted to meetings of the executive commit- 
tee, State presidents and State secretaries and 
various other committees. Their reports were 
to be submitted to the convention Wednesday 
morning. The program as arranged will be 
devoted largely to discussions of non-record- 
ing agencies, reciprocals and inter-insurers, 
mutual casualty competition, mank insurance 
agencies and reinsurance of mutual lines by 
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seven companies only. 


Pennsylvania Fire to Transfer Western 
Department 


It is officially announced that, on or about 


June 1, the Western department of The Penn- 
sylvania Fire Insurance Company will be 
transferred to New York. The influencing 
factor in the move is the desire on the part 
of the company to better serve the interests of 
its agents. 


The management has carefully weighed the 
advantages of operation through a Western 
department, which are many, against the ad- 
vantages of co-ordination and additional op- 
portunities for broader service to agents to 
be afforded by having all of the associated 
companies operated from New York. 


President Shallcross has reached the deci- 
sion to close the Chicago department with 
much reluctance; but the main and important 
conclusion having been decided as to central- 
ization it seemed obvious that one company 
should be moved to New York rather than 
three companies be moved to Chicago. 

The Western department of The Pennsyl- 
vania Fire, with headquarters at Chicago, has 
been in operation for more than twenty-five 
years. It has a corps of local representatives 
of the highest rank, and through its loyalty 
and service to them the company has attained 
an enviable local agency position. 


G. H. Batchelder, now manager of the 
Western department of The Pennsylvania 
Fire, will become a vice-president of that 
company and of the Commonwealth and the 
Mercantile and an assistant manager of the 
North British and Mercantile. He will take up 
his official duties in New York immediately 
upon the removal of the Western department 
and will have charge of the Western States, 
comprising the present Central department for 
the associated companies. 


C. E, Case, assistant manager of the North 
British and Mercantile and vice-president of 
the Commonwealth and Mercantile, will con- 
tinue to have charge of the Western States, 
comprising the present Western department of 
these companies, and as vice-president of The 
Pennsylvania will assume jurisdiction over 
the business of that company in the same ter- 
ritory. 

A point of close contact with the Western 
agents will be maintained through the ap- 
pointment of F. H. Sabin, now assistant man- 
ager of the Western department, as general 
agent, resident in Chicago, of the North Brit- 
ish and Mercantile, Pennsylvania Fire, Mer- 
cantile, and Commonwealth. 
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FINANCIAL STATEMENT, DEC. 31, 1920 


RESOURCES 


U. S. Gov’t, County, Municipal and 
School Bonds, Market Value, 

First Mortgages on Real Estate, 

Loans to Policy Holders, 1,613,347.23 

Renewal Premium Notes, _— 119,386.73 

Cash in Office, a ee a eee 09.87 

Cash in Banks, 478,047.04 


$6,814,312.78 
1, 176,400.00 








Accrued Interest on Securities, 72, 248. 16 

Premiums in Process of Collection, 61,783.58 

Agents Net Debit Balances, sae ox 2,257.89 

$10,337,853.88 

es a 4,981.34 

Total, . 2s * we wes « 6 REO 
LIABILITIES 


Net Legal Reserve, 
Dividends Left with Company, 124,342.96 
Premiums paid in advance, ; 16,894.29 
Death Claims Payable in Installments, 21,206.75 
Death Claims Reported, no proofs, 28,881.75 
Unearned Interest, —_ 44,039.87 
All Other Items,, 12,846.04 
Set Aside for Taxes, . .... . 45,500.00 
Capital Stock Paid up, _ $100,000.00 
Policy Dividends Calcu- 
lated for 1920, 
Unassigned Surplus, 


$8,540,021.00 


384,501.51 
1,014,838.37 1,499, 139.88 





ss eS a ee $10,332,872.54 


A Solid, Conservative Western Company 

















NEW EDITION 


Inheritance Taxation 


A TalkingProposition 
for Life Insurance 


A second edition of Gleason & Otis on Inheritance Taxation 
has just been published, treating of the Inheritance Tax Law, 
State and Federal, under six topics as follows: 


1. The nature of the tax and the constitutional 
principals that limit and control its imposition. 

2. The different transfers taxable, viz., by will, 
interstate law, gift in comtemplation of death, 
life insurance, etc. 

3. The parties and their interests, residence of the 
decedent, relationship of the beneficiaries, ex- 
emptions, life estates, remainders, mortuary ta- 
bles and calculations of the value of life interests. 

4. The property transferred and the problems aris- 
ing out of its situs and valuation. 

5. Procedure, necessarily confined to the New York 
practice, though it is largely followed in other 
States, and authorities from these States are 
cited where applicable. 

6. General resume of the status and an extended 
discussion of the provisions of the Federal and 
New York acts. 

There was quite a wide sale of the first edition af this book 
published in 1917, and among insurance men it attracted much 
attention and numerous copies were sold. 

The new edition is a modern, complete and exhaustive 
treatise on the problems arising from graded inheritance tax- 
ation rates, non-resident estates and conflicting jurisdictions, 
with the revised statutes of the several States and the latest 
Federal Act. 


Life Insurance and Inheritance Taxation 


Insurance of the inheritance tax provides a means for paying 
the tax due on any estate without sacrificing any part of the 
estate by a forced sale in an unfavorable -market. To that 
extent insurance of the inheritance tax assists the Government 
and State authorities in collecting the tax due promptly. 

Therefore Life Insurance and Inheritance Taxation is prov- 
ing a very vital question with Insurance Agents, and this new 
edition of Gleason & Otis on Inheritance Taxation ought to 
have a large sale in the insurance field, for the following reasons. 

No State but Tennessee taxes life insurance when 
payable direct to the beneficiary and not to the estate. 

The Federal statute of 1919 taxes insurance poli- 
cies aggregating more than $40,000 as part of the 
estate, although payable direct toa beneficiary. This 
provision is of doubtful constitutionality. 

The increase of inheritance taxation, both State 
and Federal, makes it advisable to create a sinking 
fund through life insurance for the payment of such 
taxes in order to preserve intact the securities of an 
estate. 

Every estate of $50,000 must pay a Federal tax and 
every estate must pay a tax in the State of domicile, 
except in South Carolina, Alabama and Florida, and 
the District of Columbia. In addition to this, nearly 
every State taxes the transfers of stock in domestic 
corporations ‘held by non-resident decedents. 

These facts and many others of interest to life insurance agents 
and investors appear in the new edition of Gleason & Otis on 
Inheritance Taxation. This is the only work on the subject 
published in five years and contains all the statutes, both State 
and Federal. 

The special chapter on life insurance, page 157 of the new 
edition, reviews the authorities in the several States on the 
subject of life insurance as related to Inheritance Taxation. 


One volume, 1205 pages, bound in Buckram 
Price per copy, $10.00 
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Casualty, Surety, Etc. 











SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 


Semi-Annual Statement, 
December 31, 1919 


(Condeased from Statement to U.S. Treas. Dept) 


$3,890,624 . 00 
1,000,000. 00 
564,840. 00 


Admitted Assets. . 
| ere 
ee 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 














COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


a 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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CASUALTY CLEARING HOUSE ORGAN- 
IZED 


George D. Webb Elected President—Tem- 
porary Work at Chicago to be Con- 
tinued for Present 


The Casualty Information Clearing House 
has completed its organization by incorporat- 
ing under the laws of Connecticut. The first 
annual meeting was held in the offices of 
Charles H. Holland, president of the Royal 
Indemnity Company of New York. At this 
meeting George D. Webb of Chicago was 
elected president, Fred J. Cox of Perth Amboy, 
N. J., was elected vice-president, Walter H. 
Bennett was elected secretary and F. W. 
Lawson, United States manager of the Lon- 
don Guarantee and Accident, treasurer. 

The membership of the organization is di- 
vided into three classes, I casualty insurance 
companies, II general agents of casualty in- 
surance companies, III sub-agents, agents and 
brokers of these companies, All three classes 
were represented in the elections. The meet- 
ing also elected a board of directors and 
members of the finance and membership com- 
mittees, as follows: 

Directors—Edson S. Lott, F. Highlands 
Burns, H. G. B. Alexander, Charles H. Neely, 
Charles H. Holland, Fred L. Gray, W. G. 
Wilson, Philip S. Powers, Fred P. Abbott, 
O. G. Strong and J. Henry McManus. 

Finance Committee—The treasurer and 
Messrs. Holland, Burns, Cox and Wilson. 

Membership Committee—A. Duncan Reid, 
James H. Carney, Wade Fetzer, A. G. Chap- 
man and Fred D. Abbott, 

The board of directors will look over the 
field carefully to select a manager and in the 
meantime the temporary work started in Chi- 
cago will be continued. 

The following are the charter members of 
the association: 

Class I—Edson S. Lott, president United 
States Casualty: F. Highlands Burns, presi- 
dent Maryland Casualty; H. G. B. Alexander, 
president Continental Casualty; A. Duncan 
Reid, president Globe Indemnity; Charles H. 
Neely, United States manager Ocean Accident 
and Guarantee; Charles H. Holland, president 
Royal Indemnity, and F. W. Lawson, United 
States manager London Guarantee and Acci- 
dent. Class TI—Fred L. Gray, Minneapolis; 
W. G. Wilson, Cleveland: Philip S. Powers, 
Richmond: Charles H. Hood, Minneapolis; 
George D. Webb, Chicago; James H. Carney. 
Boston, and Wade Fetzer, Chicago. Class III 
—Fred J. Cox, Perth Amboy, N. J.; Fred e 
Abbott, Worcester, Mass.; O. G. Strong, 
Cleveland: Frederick V. Bruns, Syracuse: J. 
Henry McManus, Hartford; E. H. Mulock, 
Des Moines: A. G. Chapman, Louisville, and 
Walter H. Bennett, New York. 
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National Surety Examined by New York 
Department 


An examination of the National Surety 
Company of New York was recently com- 
pleted by the New York Insurance Depart- 
ment. The examination was as of Decem- 
ber 31, 1919. The company at that time had 
a capital of $5,000,000 and a contributed sur- 
plus of $2,250,000, The financial statement 
shows admitted assets of $19,333,470, and lia- 
bilities except capital of $9,136,602. This gives 
a surplus of $5,196,878, which added ‘to the 
capital gives a surplus to policyholders of 
$10,196,878. Total liabilities therefore amount 
to $10,333,479. 

The underwriting and investment exhibit 
covering a period from December 31, 1916, to 
December 31, 1919, shows an underwriting 
gain of $1,344,579. The investment account 
shows a gain of $613,820. A gain in surplus 
from special deposits formerly disallowed of 
$138,689 is shown. Dividends to stockholders 
amounted to $1,480,000. The net gain in sur- 
plus is given as $1,117,087. 

An exhibit showing the ratio of losses in- 
curred to earned premiums on the various lines 
of business written is of interest; fidelity, 40.66 
per cent; surety, 26.02 per cent; burglary, 60.21 
per cent. Under the heading, division of 
business written, a comparison of each classi- 
fication to total business is given for the years 
1916 and 19719, 


1916 Ratio IOIQ Ratio 
Net to Net to 
Premiums Total Premiums Total 


Fidelity .. $1,628,586 34.80 $2,805,009 34.59 
Surety 2,547,200 54.44 4,110,751 50.70 
Burglary . 503,458 10.76 1,192,805 14.71 


The examination concludes: 


Since the last examination of the company, 
the net premiums written have increased from 
$4,679,304 for the year 1916 to $8,108,345 for 
the year 1919; the total admitted assets heve 
increased from $12,871,307 to $19,233,479; the 
liabilities have increased from $4,701.517 to $0,- 
136,602; the capital has heen increased from 
$4,000,000 to $5,000,000 and the surplus has in- 
creased from $4,079,790 to $5,106,878. 

This report shows the National Surety Com- 
pany to be in a sound financial condition, 
which, with its capital of $5,000,000, provides 
a surplus to policyholders of $10,196,878. 

The company’s funds are well invested, the 
net gain therefrom for the past three vears 
being $613,820. Its books of account and rec- 
ords are accurately compiled, and readily 
audited, 

Adequate reserves are maintained and the 
loss files contain information sufficient to in- 
dicate any probable loss. 

Its treatment of policyholders, principals, 
obligees and claimants is equitable. In adjust- 
ing and settling its claims, efforts are exerted 
to promptly arrive at a proper amount due, 
and, once its liability is determined, the claim 
is promptly paid. 

The above examination was only just com- 
pleted by the New York Insurance Depart- 
ment, but was made as of December 31, 1919. 
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Company Representaiion Wanted 


Actuarial 





Actuarial 





























WANTED 


Agencies for Fire and Casualty Insurance 
Companies by reliable concern located at Wash- 
ington, D. C. References’ cheerfully  ex- 
changed. 


DISTRICT REALTY INVESTMENTS 
EXCHANGE, INC. 
922 New York Ave.,N.W. Washington, D.C. 














MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street 
Telephene Randolph 7684 


CHICAGO 











FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, Iowa 
Telephone Walnut 3761 


























Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 


American Eagle Auto- National Union New Amsterdam 
mobile-Hartford  National-Hartford _ Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 


Britisb-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 
Fidelity-Phenix 


Insurance Underwriters BROKERS’ LINES SOLICITED 


J. H. NITCHIE 


ACTUARY 


19 SOUTH LA SALLE STREET 


1523 Association Building 


Telephone, State 4992 CHICAGO 





A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service’’ 
10 So. La Salle St. Chicago, III. 
“20 Years’ Experience Backs Our Service” 




















NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLE- 
MANNIA FIRE OF PA. CAPITAL 
FIRE OF N. H. GEORGIA HOME 
OF GA. UNITED AMERICAN OF 
PA. 


P.B. DUTTON, Mak., ROCHESTER 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 








MAJESTIC BLDG., DENVER, COL. 256 BROADWAY NEW YORK 
DONALD F. CAMPBELL W. R. HALLIDAY 
CONSULTING ACTUARY CONSULTING 
76 WEST MONROE ST. CHICAGO ACTUARY 
Telephone, Randolph 918 INSURANCE EXCHANGE CHICAGO 

















SOBRINOS DE EZQUIAGA 
ESTABLISHED 1821 
General Insurance Agents 


Box 351 
San Juan Porto Rico 


FRANK J. HAIGHT 


CONSULTING 
ACTUARY 
810 to 813 Hume-Mansor Bidg., Indianapolis, Ind. 
Kraft Building Des Moines, lowa 


JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 




















J. L. MITCHELL 


Ig prepared to successfully negotiate and finance the re- 

insurance or consolidation of either Legal Reserve, Mutual 

Assessment or Fraternal Life Companies, Associations or 

Orders. : y 

Temporary money advanced on strictly private 
arrangements. 

All communcations held personal and confidential. 

Address J. L. MITCHELL, 604 Masonic Temple, Chicago, III. 


JULIAN C. HARVEY 


GEORGE B. BUCK 

















Actuarial 





CONSULTING ACTUARY 
ACTUARY cer niga Sli 
CHEMICAL BUILDING ST. LOUIS, MO. 256 BROADWAY NEW YORK 
JNO. A. COPELAND T. J. McCOMB 
CONSULTING 
ACTUARY CONSULTING ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 








Colcord Bldg., OKLAHOMA CITY, OKLA. 











FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 


35 Nassau Street New York 








T. ©. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 








F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 











MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 











A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 











ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 
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Auto and Marine Insurance 








Insurance Examiners and Adjusters 








BININGER & SIBLEY 


140 LIBERTY STREET NEW YORK CITY 
Phone Rector 8591-0538-0652 


INSURANCE ADJUSTERS 


APPRAISEMENTS 
INVESTIGATIONS—ADJUST MENTS 








COLLISION 
FIRE—THEFT 
PROPERTY DAMAGE 








LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may hecome 
a friendly policyholder if impressed with 
the fairness of an adjustment. 


R. L. NASB, 
Adjuster for Casualty Companies 
1110 Mutual Bidg., RICHMOND, VA. 


Liability, Compensation, Accident 
and Health Claims 
TERRITORY: 


Virginia and North Carolina 











American Indemnity Company, Galveston, 
Texas 

The company of “satisfaction, safety and 
service’—the American Indemnity Company, 
of Galveston, Tex.—closed the year 1920 with 
$2,093,154 of assets, and with a surplus to 
policyholders of $1,000,038, including $600,000 
capital. The company owns Government 
bonds valued at $545,706, municipal and 
other bonds and stocks of which the market 
value is $592,318; mortgage loans aggregating 
$385,684; collateral loans to the amount of 
$318,958; cash in banks and trust companies, 
$64,227, and various other assets. The com- 
pany writes fidelity and surety bonds and pub- 
lic liability, automobile and burglary insur- 
ance, and desires agents where it is not al- 
ready represented. The officers of this enter- 
prising company are: President, Sealy Hutch- 
ings; vice-presidents, John Sealy and C. H. 
Moore; vice-president and secretary, George 
Sealy; vice-president and treasurer, H. O. 
Stein; vice-president and general manager, J. 
F. Seinsheimer; assistant secretary and 
agency manager, J. M. Jacobs; assistant secre- 
tary and comptroller, H. Economidy. 


Lion Bonding and Surety Company, 
Omaha 

In commenting on the reduction of the capi- 
tal of the Lion Bonding and Surety Company 
of Omaha from $600,000 to $300,000, President 
E.R Gurney says, in that company’s paper, 
The Lion’s Roar: 

None of us will soon forget the discourage- 


ments of those days of December and January, 
Just passed. The burden of growth last year 


Was very heavy, and we had to cut down our 
One Eastern company writes a Lion 


capital, 


agent asking him to come over to them “be- 
cause The Lion is running down hill.” Others 
refer to the disaster that befell the Sioux City 
es ad and predict a similar fate for The 
ion. 

3ut now February is at hand. Our business 
rolls in daily in fine volume. January, 1921 
was fifty per cent. bigger and better than Jan- 
uary, 1920. So far, February is starting out 
fine. Our stockholders, directors, advisory 
committee, officers, and employees all have 
been most patient, and are earnest and de- 
termined to win. 

I make the statement now, that we are going 
to win big. There is absolutely no question 
about it. We are sound, and we have already 
demonstrated our staying qualities. I feel sure 
that 1921 will be a fine, profitable year. We 
have almost a million dollars in reserve for 
unearned premiums. All of this will be re- 
leased this year. Our expenses have been re- 
duced wonderfully. Losses, so far in 1921, ap- 
pear moderate. Under all these circumstances 
our isurplus should increase materially this 
year, and so I predict. 

In the meantime, we will let the knockers 
knock. I made the statement a short time ago, 
to readers of The Lion’s Roar that I have 
been knocked more or less, all my life, just as 
is the case with any man who does things. 
And I now repeat, that such knocking has done 
little harm on the whole. The public generally 
are pretty wise, and mostly love fair play, and 
they rally to the support of any man who fights 
a good fight. And when he has truth and right 
on his side he is well armed. 


Compiles Marine Insurance Code 

It is estimated that $300,000 yearly is spent in 
cabling by the insurance interests of America 
and that a minimum of 75 per cent. of this 
amount can be saved by the use of “Codem,” 
a marine insurance code now in the hands of 
the printer and soon to be placed on the 
market, 

“Codem” covers the field of marine insur- 
ance and covers it well and its compiler, T. C. 
Wilwerth, is entitled to great credit for his 
persistence and patience in bringing such a 
stupendous undertaking to its triumphant com- 
pletion, particularly as he has proceeded upon 
his own initiative without any assurance of 
reward for his labors. It has taken him near- 
ly three years to complete the code. 


A. M. Waldron has resigned the Philadel- 
phia agency of the Allemannia Insurance 
Company of Pittsburgh. Brady and Furlong 
have been appointed local agents of the 
Patriotic. 


—Saturday, March 19, has been designated as gen- 
eral clean-up day in Texas by Governor Neff of that 
State, and the people have been urged to observe the 
day in removal of fire hazards in their own homes, as 
well as in the mercantile districts. 

—Notwithstanding the attempts of the Massa- 
chusetts Real Estate Exchange to secure the repeal of 
the law compelling the installation of automatic 
sprinklers in Boston apartment houses, the committee 
on mercantile affairs reported adversely. 

—The wages and salaries of women have increased 
notably in the last three or four years, of those in the 
industries, those in business and those in the pro- 
fessions. The result is the ability of this class of in- 
surants to increase their holdings materially, and the 
creation of a large class of new prospects whose earn- 
ings a few years ago did not permit the employment 
of life insurance protection. Are you making the 
most of this opportunity? 
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Edward L. Donovan of Waverly, Ohio, who 
has been connected with the Ohio State Fire 
Marshal’s department for several years, has 
resigned. He has announced that he has joined 
the arson committee of the National Board of 
Fire Underwriters. 


Wallace Kelly has been appointed United 
States branch secretary of the Yorkshire In- 
surance Company, Ltd., and the London and 
Provincial Marine and General Insurance Com- 
pany, Ltd., in succession to Maj. Harry F. 
Wanvig, recently resigned, 


Alfred H. Mills has been made general 
agent for the Boston and Old Colony with 
increased powers, J. Louis Ivison will con- 
tinue as special agent under General Agent 
Mills in charge of all of New England ex- 
cept Connecticut. 


W. V. Wall, agent of the Jefferson Stand- 
ard at Drew, Miss., paid for during 1920. $1,- 
277,000 of new business. Mr. Wall’s ter- 
ritory is located in an agricultural section 
which was hard hit by the financial depression 
and low price of cotton. 


A. R. Monroe, president of the Newark Fire 
Insurance Company, recently spent a few days 
in San Francisco the guest of Manager Rolla 
V. Watt of the company’s Pacific coast depart- 
ment. President Monroe was en route to the 
home office, after a vacation spent in Southern 
California. 

John A. Wallberg has been appointed special 
agent for the New York suburban territory by 
the Automobile Insurance Company of Hart- 
ford, succeeding Special Agent F. A. Christen- 
sen, who has been transferred to Syracuse and 
will take charge of the Fire and Marine Un- 
derwriters, one of the A*tna group of com- 
panies, 

Norman Rushton, who for some time past 
has occupied the position of agency manager for 
the Equitable Life Assurance Society at its 
San Francisco office, has resigned to again enter 
the field of personal production. Mr. A. M. 
Shields, the company’s Pacific coast manager, 
has not as yet announced any successor to Mr, 
Rushton and for the present is supervising the 
agency department from his own office. 


Guy C. Macdonald, well known in San Fran- 
cisco newspaper and-insurance circles, has been 
appointed editor of the Pioneer, the home office 
publication of the West Coast Life Insurance 
Company of San Francisco. In addition to 
his editorial duties, Mr. Macdonald will also 
have charge of the company’s field service de- 
partment. 

Richard C. Budlong has been appointed 
superintendent of agents in the industrial de- 
partment of the United States branch of the 
General Accident Assurance Corporation at 
Philadelphia under W, H.. Howland, manager 
of the industrial department. Mr. Budlonag is 
now associate editor of the National Under- 
writer and editor of the Casualty Review of 
Chicago, He will take up his new duties 
April I. at Ss 

J. H. Bonney, who has been special agent in 
West Virginia and Western Pennsylvania for 
eight years, succeeds Mr. August as special 
agent of the North British, the Commonwealth 
and the Mercantile for Maryland and Dela- 
ware and the three counties of the ‘Eastern 
Panhandle” of West Virginia and special agent 
of the Commonwealth and the Mercantile for 
the District of Columbia. He will make his 
headquarters at 903 American Building, Balti- 
more. 
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JOSEPH FROGGATT & CO, 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


25 CHURCH STREET 
NEW YORK 


CHICAGO 
Insurance Exchange Building 


PHILADELPHIA 
1022 Lincoln Building 


NEWARK 
Firemen’s Insurance Building 


A periodic audit arrange- 
ment will not only afford 
you the satisfaction of know- 
ing that your office is run- 
ning properly but will give 
you the benefit of practical 
advice based upon years of 
experience gained in actual 
contact with insurance 
offices throughout the coun- 
try. 


FIRE AND MARINE 
COMPANIES: 


Can we be of assistance in 
arranging for compliance 
with the new annual state- 
ment requirements P 


JOSEPH FROGGATT 


President 











Life Insurance 
Salesmanship Aids 


FOUR BOOKS BY AN EXPERT 


“BUSINESS INSURANCE” 


By Forbes Lindsay 


A Concise Description of the Adaptation of Life Insurance 
to _ Protection of Corporations, Business Firms and Individ- 
uals: 


This is a book designed to aid the agent in acquiring the 
ability to formulate plans to meet the needs of business firms 
and corporations for protection. 


Business Insurance Principles Illustrated by Typical Ex- 
amples drawn from Actual Experience. 


Price, in flexible binding, $1.50 per copy. 


“PRACTICAL POINTERS” 


Author of ‘‘Efficiency,’’ ‘‘The Psychology of a Sale,’’ Etc. 


The chapter titles include Efficiency; The Efficient Agent; 
Life Insurance as a Vocation; To the Beginner; Purpose; That 
Blockhead Word; Habit; System; Prospects; Policy Illustra- 
tions; Competition; Delivering the Policy; Settlements; The 
Blues; The Viewpoint; Waste; Sentiment in Business; Pointed 
Policy Presentation; Luck; After Hours; Telling Talk. 


Surely a book of 128 pages of real ‘‘Practical Pointers,” 
handsomely bound in flexible leather, is worth $1.50 to you? 
Wouldn’t one good suggestion, which would enable you to 
secure an application, be worth more than this? The sooner 
you have this book, the better it should be for your bank ac- 
count. Write for it today. 


Price, $2.00, in green flexible binding. 


“EFFICIENCY ”—NEw EDITION 


Two large editions of this work having been exhausted, the 
author has revised the book, making it more forceful in many 
respects. 


The work comprises Practical Lessons in Life Insurance 
Salesmanship as Evolved from the Practice of Forbes Lindsay, 
a Life Insurance Manager. Ten Chapters covering the whole 
range of fitness producing Efficiency. 


Price, flexible binding. .$1.25. Price, Stiff Paper, $1.00 


“THE PSYCHOLOGY OF A SALE” 


_ By the same author—Treats of the mental process involved 
in a sale, handled ‘in a practical manner with a strict avoidance 
of anciful theory. 


Price, flexible binding. .$1.25 Price, Stiff Paper, $1.00 
WRITE FOR DESCRIPTIVE CIRCULARS 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 














